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HIGHLIGHTS of the Issue 


> Prospective home purchasers are going to be 
more “heat plant conscious” after the war. 
They’ve read fantastic claims for electronic 
heating, vest pocket size oil burners and other 
developments suavely described by the Sunday 
Supplement writers. And of course efficient air 
conditioning and refrigeration will be dirt cheap 
—or so we’ve been told. All this publicity has 
given a lot of people the idea that they will be 
able to buy a complete heating—cooling—air 
conditioning plant for a song when the much- 
discussed postwar period actually arrives. . . . 
Many building materials dealers are going to 
sell heat plants after the war. Others who will 
be engaged in home building must be con- 
versant with latest developments in this field. 
For these reasons AMERICAN LUMBERMAN brings 
its readers a down-to-earth article about new 
developments in heating and air conditioning. 
Don’t expect radical changes in the type of 
equipment available, but you can look for better 
applications of existing equipment, more effi- 
ciency, and a definite trend towards more com- 
pact units. The goal is controlled indoor climate 
—which means greater human comfort at every 
season of the year. Read about it on page 25. 


» A sensible approach to the farm market has 
been evidenced by recent developments in 
Iowa, where dealers, manufacturers, county 
agents and agricultural schools are cooperating 
to spread the gospel of better farm buildings. 
By participating in “night schools” for farmers 
the dealers are building up better customer re- 
lations and are expanding their markets for 
building materials and lumber. Iowa dealers 
who have been active in this work are Frank 
Talcott, manager for Spahn & Rose at Webster 
City, and C. W. Echelberger, manager of the 
J. F. Anderson Lumber Co. yard at Humboldt. 
Read about it in the article beginning on 
page 28. 


. In many ways the dealers who remodeled 
their yards several years ago are in an envi- 
able position now. With this experience behind 
them, they know what they want to do in the 
postwar period. They can base their future 
alterations and additions on principles that have 
proven sound. Read about a prominent Florida 
dealer’s plans on page 30. 


» In view of existing taxes — and of probable 
changes in federal tax policy — what is the 
better way of doing business: As a partnership 
or a corporation? That’s a tough question, but 
you'll find some pertinent comments on it in an 
article on page 32. 


> In this issue you'll find some more of 
AMERICAN LUMBERMAN’S latest house plans. 
Use them in your advance selling. Show them 
to contractors and prospective builders. Blue- 
prints are available from this magazine at the 
usual rates. 








IN A NATIONAL OPINION POLL 
ON WATER-MIX WALL PAINT COLORS 
AMERICA’S LEADING DECORATORS 
PREFERRED SPRED corors 
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*N*.. before has there been a paint sales 
appeal to match this one. Just think of it. 
When leading decorators in America’s style cen- 
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ters were shown the colors of five best known 
water-mix wall paints—more of them chose SPRED 
colors than all the rest combined. Their votes for 
SPRED were 3 to 1 over the second choice. Think 


what a tremendous sales advantage this over- 





whelming color superiority can mean to you 
in greater sales and profits. Let us give you the 
full story of SPRED. 
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EDITORIAL - 





Let's Avoid Hysteria 
In Wartime Business 


The greatest uncertainty a business man faces 
in time of war is his ability to believe in the kind 
of thinking he is doing. War, by its very nature 
induces individual and collective hysteria. The 
man who knows that fights it continuously, and 
wonders just as continuously whether he has licked 
the impulse to hysterical reaction to such an ex- 
tent that he has paralyzed the sense which, under 
normal circumstances, is a dependable signal of 
danger. 

In that respect this war has been no different 
than other ones, except that because of its nearly 
complete global extent, the shocks to our sensi- 
tivities may be more harsh and more frequent. To 
illustrate hysteria one needs only to think back to 
the early days of the Office of Civilian Defense, 
when, in the judgment of some of the leaders of 
that agency, it was ‘deemed necessary to keep the 
public pleasantly occupied with light entertain- 
ment. The heavy thinking promoters of that the- 
ory, motivated by a sincere desire to spare the 
public the shock of suddenly learning the stark 
realities of war and thus becoming hysterical, 
themselves became the most hysterical segment of 
the American public. 

More recently a self-appointed school of ex- 
perts on the psychology of the returning wounded 
service man have gone completely hysterical in 
their efforts to give us a formula which would pre- 
vent us from making the returning wounded serv- 
ice man hysterical. We were told in effect not to 
notice his wounds or his missing limb, and to treat 
him as if nothing whatever had happened. For- 
tunately, some of these wounded returning service 
men have begun to talk for themselves, and the 
essence of what they have to say is to ask us just 
to be ourselves. 

As far as retail lumbermen are concerned the 
hysterical segment of the writing trade and the 
radio trade have advanced their full share of wild 
predictions, irrational charges and _ happiness 
stories, with the result that they have, from time 
to time, succeeded in getting many lumbermen 
quite completely confused. 

There was, for example, the Dream Home fan- 
tasy, and the bogey of the prefabricated house, 
not to mention the new “‘all-purpose’’ material, 
nebulously defined as plastics. No one will deny 
that postwar homes will have greater living com- 
forts than prewar houses. Evolution in industry 
proceeds, generally, in spite of and because of war. 
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Evolution in housing has proceeded during all the 
war years, and will continue through the remainder 
of the war, regardless of how long it lasts. To say 
that there will be no improvement, or practically 
no improvement in the postwar house is as ridicu- 
lous as to say that the postwar house will be a new 
and strange creation offering undreamed of mir- 
acles. 

No one will deny that prefabricated or shop 
fabricated houses will be more in evidence after 
the war than they were before the war. There 
is nothing new about the principle of shop fabri- 
cation. It has been with us in one form or another 
of development and trial from time immemorial. 
It cannot be laughed off as a hair-brained idea. It 
is anything but that. But to say that prefabricated 
housing will drive site fabrication out of existence 
and turn the whole business of home building up- 
side down is as ridiculous as to say that there will 
be no development in prefabrication. 


Dealer Field Threatened 
With New "Invasions" 


It is well known that a lot of postwar planning 
is planning on how to get into the other fellow’s 
business. The retail lumber and building mate- 
rials industry is on the receiving end of its full 
share of that kirid of planning. To become hys- 
terical, however, because certain other types of re- 
tail establishments are considering the sale of 
building materials is to lose sight of the fact that 
ours is a highly specialized industry, and that if it 
is as easy to get into and to stay in as some outside 
factors might seem to think, they would long since 
have been with us. 

This is no time to be swept off our feet by threats 
of invasion. On the other hand it is no time to 
lull one’s self to insensibility concerning competi- 
tive threats and new developments that might 
change some of our concepts of business. It is a 
time to appraise every advancement, every threat, 
just as calmly as we have always been in the habit 
of doing, making such adjustments as seem to be 
dictated by the appraisal, and then going ahead 
boldly on a plan and policy that is the result of 
the best information available. A safe basis for 
all considerations in wartime is that war never has 
produced revolutionary developments in estab- 
lished industry, and that there is nothing in this 
war to indicate that the orderly process of evolu- 
tion in housing and the merchandising of materials 
will be greatly accelerated or retarded. The time 
that remains before peace is restored should be 
used for cool appraisal, and plans for more effec- 
tive operation. 





23 























one FIGURES are not ours. They 


were revealed in a nation-wide survey 


made by the Reader-Consumer Panel of 


American Home Magazine. 


If they surprise you, it’s time to take 
serious notice now of the large number 
of Upson wall and ceiling jobs you can 


sell when material restrictions are lifted. 


What other material that you stock has 
a sales potential of one home owner out 


of every four! 


























With Upson Panels, ceilings can be treated in a 
score of ways to lend charm and dignity to the room. 


Application is simple and profitable for any good 
carpenter. The finished job is beautiful to look at and 
permanently crackproof! Upson Kuver-Krak Panels, 
1/4” thick, are made of the only material produced 
specifically for re-covering cracked plaster. 


Aggressive national advertising is creating a waiting 
list of customers. If you were not an Upson dealer 
before the war, write us for details now. The Upson 
Company, Lockport, New York. 


Upson Quality Products Are Easily Identified 
By The Famous Blue-Center 


CRACKPROOF PANELS 








Judeor Climate Coutrol Means 
GREATER HUMAN COMFORT 


A preview of the heating and air conditioning 
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equipment that will be available at war's end. 


is no longer a luxury to be in- 

stalled only in homes in the upper 
price brackets. American manufactur- 
ers have conducted extensive research 
and are ready to start manufacturing 
and distributing modestly priced auto- 
matic heating and air conditioning 
equipment as soon as the armies of 
Hitler and Hirohito are properly liqui- 
dated. 

Building material dealers who are 
planning to do a profitable job of 
building and selling new homes in the 
future are investigating and studying 
the features and merits of all types of 
heating equipment. There is every 
indication that future home builders 
and buyers will be more “heat plant 
conscious” than they have ever been 
before. The heating and air condition- 
ing equipment in future homes will 
constitute one of the major sales 
features because it will receive prime 
consideration by the builder or pur- 
chaser. 


rae COMFORT the year round 


More Compact Units 

A survey of the heating and air 
conditioning industry at present re- 
veals that there will be no radical 
changes in equipment as it existed 
in 1940 and 1941 but there will be 
many and significant changes in the 
application of that equipment. In 
some instances there will be simplifi- 
cation and streamlining in design—an 
accentuation of the trends which were 
prevalent in prewar years. Probably 
the most pronounced trend is toward 
extreme compactness, higher efficiency 
and lower maintenance cost, plus the 
very dominant trend toward both sum- 
mer and winter air conditioning. The 
term “air conditioning” as used in the 
industry means not only heating or 
cooling and filtering air which circu- 
lates in the home, but actual humidi- 
fication and de-humidification to condi- 
tion the air so that it is most favorable 
to human comfort and health at all 
times, regardless of what outdoor 
weather conditions may be. 

In prewar years, air cooling and 
humidification units for home use were 
not available at prices within reach 
of the average home owner. A num- 
ber of manufacturers, however, have 
been actively engaged in research and 
engineering work to perfect such air 


conditioning units so that they may be 
mass produced and retailed at a price 
which will be attractive to the buik 
of American homeowners. Industry 
leaders predict that air conditioning 
units for home owners have already 
passed through the same introductory 
and experimental stage that refrigera- 
tors went through in the early twen- 
ties, and that henceforth costs will be 
down and customer acceptability will 
be such that mass production and sales 
will forge steadily ahead. 

First consideration in recommend- 
ing any heating or air conditioning 
plant for home installation should be 
the determination to specify the right 
equipment for the job it is to perform. 
This constitutes adaptability to archi- 
tectural design, heat distribution near 
the floors where it is most needed, low 
first cost and low operating cost. 


Factors Influencing Trends 


There are three factors which in- 
fluence postwar heating and air con- 
ditioning product design. Two of these 
are related to the general problem of 


house design—the trend toward small, 
compact, servantless type of home, 
and the trend toward the well-insul- 
ated home. Both of these factors 
obviously call for smaller and more 
compact heating plants. The other 
over-all factor is the swing to auto- 
matic heating, even in the solid fuel 
field, and the tremendous market for 
automatic heating equipment among 
existing homes. Only about 14,000,000 
of the 34,000,000 dwelling units in the 
United States surveyed in the 1940 
housing census had central heating, 
and 70 percent of those are still hand- 
fired by coal. 

The trend in hot air heating sys- 
tems, which are most adaptable to 
air-conditioning, is toward forced cir- 
culation, whether the units are coal, 
oil or gas fired. Forced air systems 
as opposed to the gravity systems also 
permit the addition of heat modula- 
tion and heat zoning devices. Heat 
modulators are designed to regulate 
the temperature of air in the furnace 
hood before it leaves the furnace to 
be circulated in the home. In mild 


An automatically oil or gas fired boiler with handsome modern jacket. The compactness of 
units such as this and the small size of the pipe used in the installation. permit more base- 
ment living space and the streamlined appearance adds a decorative note. 
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weather a flow of extremely hot air 
into the rooms often causes discom- 
fort and is wasteful. Contrariwise, 
when outdoor temperatures are low, 
the air flowing into the rooms from the 
furnace can be at high temperatures, 
thus reducing the load on the heating 
plant and creating more comfort for 
the room occupants. 
Heat Zoning in Homes 

Heating zoning—keeping different 
rcoms in the home at varied tempera- 
tures at different hours of the day or 
night—may now be done automati- 
cally with either hot air, hot water or 
steam systems. The advisability and 
economy of zoning in home heating 
has been emphasized by the wartime 
fuel crisis. In the morning, more heat 
is desired in the bedrooms and bath- 
room whereas later in the day, there 
is no need for much heat in the bed- 
rooms. In the kitchen. cook stoves 
very often radiate sufficient heat for 
that room when they are in use and 
with heat zoning installations, the 
furnace would automatically cease to 
send heat to that room unless the 
device was set to call for it. 

A good many satisfactory, proven 
wall and floor hot air heating units 
for use in climates where a central 
heating plant is not needed are avail- 
able. These are compact and easily 
installed, either in new homes under 
construction or in existing structures. 
Also available with some of these wall 
units are independent air-cooling units 
for warm climates. The wall and floor 
heating units may be fired with either 
oil or gas and can be thermostatically 
controlled. 

Improving Steam and Hot Water 

In the field of steam and hot water 
heating, the efforts of manufacturers 
during the war years have been de- 
voted to the design of boilers that 
will provide the utmost in heating 
efficiency and low maintenance and 





Photo: L. J. Mueller Furnace Co. 


Compact, streamlined hand fired coal fur- 
nace with forced warm air circulating unit. 
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operating costs with simple beauty 
and utility. Postwar boilers will offer 
extreme convertibility, thus enabling 
owners to change from one fuel to 
another with no loss in efficiency. 
Larger fireboxes for longer firing pe- 
riods, thus giving the owner who fires 
by hand some of the advantages of 
automatic firing are promised. 

Postwar plans of hot water heating 
equipment manufacturers assure 
plants of wide application, even in 
smallest houses. The use of a pump 
to force circulation mechanically will 
be general on future hot water heating 
installations. Smaller units and pipe 
sizes will be utilized to make hot 
water available for homes in the low- 
est cost brackets. Heat modulators 
and heat zoning devices will be avail- 
able for use with hot water heating 
systems. 

Hot water and steam radiator de- 
signers have developed smaller, more 
attractive radiators for use with these 
systems, especially where modulation 
and zoning of the heat is part of the 
installation. 


Radiant Heating 

One of the livest subjects in the in- 
dustry today is radiant or panel heat- 
ing. This consists of the circulation 
of hot water or steam through pipe 
coils imbedded in the floor, walls, or 
ceilings. While steam is used in some 
of the larger installations, hot water 
is aimost invariably used in the resi- 
dential type of building—always in 
the smaller houses. Cost figures on 
radiant heating in smaller homes have 
recently been announced. It is said 
that in the case of a radiant heating 
system with hot water circulated 
through pipes laid in the floor the cost 
varies from 6.8 percent to 9.6 percent 
of the total cost of the house—on the 
basis of typical installations in houses 





ranging from $5,200 to $8,000. It is 
likely that prefabricated pipe or panel 
assemblies will be available to reduce 
costs. A method to positively exhaust 
air from pipe coils has recently been 
announced. 

Most of the radiant heating instal- 
lations made thus far have utilized 
floor coils. Next in popularity to the 
floor coil is the ceiling coil. A large 
number of ceiling coils have been in- 
stalled although the number is small 
in proportion to the floor coils. The 
advantage of a ceiling coil is that 
the coil is not imbedded in the struc- 
ture itself. Hence, repairs can be 
made. The cost of tearing into a 
ceiling, though expensive, is negligible 





Photo: Chrysler Airtemp 


Summer-winter combination air conditioning 
unit that can be attached to most war air 
forced circulation furnaces. Prewar units 
such as this were out of the price range of 
the average home builder but manufacturers 
have been conducting research and hope to 
develop a mass market which will permit 
sale of these units at a figure acceptable to 
home owners closer to the lower price 
brackets. 
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compared to getting at a leak in a 
coil imbedded in concrete or under a 
finished wood floor. Wall coils have 
been used very little, probably because 
no really satisfactory system has been 
designed to eliminate excessive cost 
or to provide for reasonable altera- 
tions in floor plans. 

Some residential radiant heating 
installations have been made with 
warm air circulating through the wall 


anels. These installations have been 
uite successful and look promising. 


2: or through the floor and ceiling 
1 


Research on Radiant Heating 

There is no question but that panel 
heating will have to pass through a 
period of trial-and-error in which de- 
signers and manufacturers will learn 
a great deal, but it is scientifically 
sound. It has been proven to be a 
practical and satisfactory method of 
heating in a large number of installa- 
tions made in the past few years. 
This, coupled with the fact that all 
of the heating equipment is out of 
sight in the room, appeals to the home 
owner and architect, and means 
that panel heating systems will prob- 
ably be widely used in postwar heat- 
ing of better grade homes. 

At the present time, several re- 
search projects on radiant heating are 
under way, with a careful tabulation 
being made on the efficiency and econ- 
omy of the floor, wall or ceiling in- 
stallations. In one such project a 
small home has been constructed with 
radiant heating installed in the floors 
as well as the walls and ceilings. The 
various units can be operated inde- 
pendently or all at once. The test is 
being run for several years and the 
results of this project should throw 
considerable light on the merits of 
the various types of radiant or panel 
heating installations. 

There has been much “Sunday Sup- 


AMERICAN LUMBERMAN, March 17, 











Photo: Crane Co. 
A compact, small-sized boiler showing auto- 
matic controls for hot water circulation. 

























Radiant heating by 
means of pipe coils 
in the floors, walls or 
ceilings will un- 
doubtedly find 
greater application 
after the war. Either 
hot water or steam 
may be used as the 
heating medium. 
Coils for the floor- 
type installation are 
usually laid on a 
bed of gravel and 
covered with a con- 
crete topping. 








plement” publicity on electronic heat- 
ing in recent years. This method of 
heating homes is so far from being 
adaptable under any conditions at the 
present time that it merits but slight 
consideration by any home builder or 
building material and equipment 
dealer. 

Regardless of what type of heating 
and air conditioning plant the future 
home builder or purchaser decides to 
install, it is well to keep in mind the 
warning of Norman J. Radder, secre- 
tary of the Plumbing and Heating 
Industries Bureau: “No major piece 
of heating equipment is capable of 
providing adequate heating at the 
lowest cost for fuel and maintenance 
unless it is correctly installed. The 
knowledge and skill of the heating 
and piping contractor will, after the 
war, as before the war, be the price- 
less ingredient in every heating in- 
stallation.” 








Photo: L. J. Mueller Furnace Co. 


Typical gas-fired forced air circulating warm 

air furnace which conditions the air with 

moisture and filters it before sending it 

through ducts to the rooms in the home. 

Units such as this are also manufactured for 
oil firing. 
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Towa Dealers Spousor 
FARM STRUCTURES SCHOOL 


Dealers, manufacturers and teachers cooperate 


to spread the gospel of better farm buildings. 


Expanded markets for materials retailers will result. 


schools” sponsored by Iowa deal- 

ers recently have created a great 
deal of interest as the first county 
agent - agricultural college - industry 
meetings ever held for farmers any- 
where. They were sponsored by C. W. 
Echelberger, manager of the J. F. 
Anderson Lumber Co. yard at Hum- 
boldt, and Frank Talcott, manager for 
Spahn & Rose at Webster City. Both 
towns are located in some of the rich- 
est farming country in the state. 

At the sessions, which started at 
8:00 P. M., the local county agent 
acted as chairman, and representatives 
of the State Agricultural College at 
Ames joined with the Portland Cement 
Association, Structural Clay Products 
Institute, and Western Mineral Prod- 
ucts Co. to explain basic construction 
principles, and tell the assembled 
farmers and their wives how they 
could acquire better homes and service 
buildings. The talks were illustrated 
with a colored motion picture and 
colored slides. Each meeting moved 
briskly along for two hours, with 
questions at the end. Coffee and 
doughnuts were served afterwards, 
cafeteria, style. 

Well-planned advance publicity 
brought in several hundred farmers 
and their wives. One farm couple 
drove twenty-three miles through a 
ten inch snowfall in order to be pres- 
ent. County agents co-operated closely 
with the lumber yard managers, and 
selected the names of their most pro- 
gressive farmers for an _ invitation 
mailing list. Farm wives were urged 
to come, since dwellings and poultry 
houses were on the program. News 
items and advertisements appeared in 
the local newspapers, supplemented by 
articles in the farm bureau publica- 
tion. The county agents announced 
the night school at farm bureau meet- 
ings in surrounding townships, and 
the home economist talked about it to 
the farm wives. 

This co-operation of industry, the 
U.S.D.A., and the college was com- 
mented upon by both county agents 
who participated—H. M. Nichols, 
county agent for Hamilton County 
and O. I. Carlson, county agent for 
Humboldt County. “We are inter- 
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ie FARM STRUCTURES “night 


ested in the welfare of our farmers, 
and we don’t mind if a meeting of this 
kind sounds commercial. I don’t see 
why we shouldn’t take advantage of 
the information and ideas which in- 
dustry has to offer.” 

Norton Ives, extension engineer for 
Iowa State College, discussed post- 
war planning at the Humboldt meet- 
ing. He said: “We are farming with 
machinery of 1940-41 models, but our 
buildings are 1910-20 models. We 
have made great strides in mechanical 
developments on farms. For example, 
100 years ago it was estimated that it 
took 33 man-hours of labor to grow 
and harvest an acre of corn, whereas 
today we can grow it with three and 
one-half man-hours. This is due to 
mechanization and improvement. If 


you went out and picked corn by hand, 
it would take almost six man-hours 
per acre. We have cut oats all the 
way from 50 man-hours per acre to 
three man-hours per acre, but what 
have we done with farm buildings 
and chores? 

“T saw some figures as to how a 
farmer actually spent his time on the 
farm, over the year, and of all the 
labor expended on this average, diver- 
sified farm with about 21 dairy cows, 
some hogs, poultry, and 160 acres of 
crop land, 60 percent was _ livestock 
labor, or what we call ‘chores.’ Only 25 
percent was crop labor, leaving about 
15 percent for miscellaneous jobs. We 
haven’t begun to get equipment out 
here to make for efficient use of labor 
in doing chores, and we don’t know 





These men presented talks and led discussion at the farm structures night school sessions 

for farmers at Humboldt, lowa. The meeting for farmers and their wives, one of two thus 

far held, was sponsored by the retail lumber dealer in Humboldt—Carl Echelberger, manager 

of the J. F. Anderson Lumber Co. Left to right in the picture are: Mr. Echelberger; 

Harvey Steiff, Western Mineral Products Co.; Norton Ives, lowa State College; M. H. 

-Allen, Structural Clay Products Institute; C. N. Johndreau, Portland Cement Association 
and O. |. Carlson, Humboldt County Agricultural Extension Director. 
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how to plan our buildings. That is 
the one item that should be uppermost 
in our minds: planning to cut down 
this labor. We need to spend a lot 
of time on building these structures. 

“What do we have to offer from the 
extension service through the county 
extension director? Two years from 
now he will be a distributing center 
for farm building plans and farm 
building information as he never knew 
he could be, before. Because there is 
going to be so much more interest, 
and so much more work done along 
these lines, we have a well of informa- 
tion. We don’t have all the answers, 
because so many things are in a tran- 
sitional stage, like hay-making. What 
is it going to take for hay making? Is 
that haymow that is 25 feet from the 
ridge down to the floor going to be 
the most efficient storage, or can we 
even make good use of it? We are 
not sure yet what the coming method 
of storing hay will be, but it will 
affect the building. 

“Another thing we have to give a 
lot of consideration to is, how long 
should these buildings last? It is the 
nature of farm buildings, now, to last 
longer than a tractor, but should we 
build them to last fifty years? If we 
do, isn’t it reasonable for us to assume 
that we shall be so far in advance in 
our building that the building that 
will last fifty years will be obsolete? 
Should we build them to last only 
twenty years? No, but I do think that 
our buildings of tomorrow will be 
built with the foundation and walls 
and roof good enough to last fifty 
years, but the building is going to be 
so adaptable on the inside that it can 
be used for a poultry house for three 
or four years, and with very little 
change for a dairy barn or hog house, 
or any kind of a shed or livestock 
shelter. That is how we can cut down 
the tremendous overhead cost of a 
building that is not functionally de- 
signed to get labor efficiency.” 

Harvey Steiff, farm engineer for 
Western Mineral Products Co., dis- 
cussed insulation and _ ventilation. 
“When we are told,” he said, “that 
25 percent of our calves die, and that 
three or four out of every ten little 
pigs never reach the market, and that 
25 eggs are all many farmers get 
from a hundred hens, or that one out 
of every seven bushels of corn, wheat, 
or oats are fed and wasted, some sort 
of a conservation program is in order. 
One of our farm magazine editors has 
said that he believes the farmers in 
the Middle West are using up-to-date 
and modern equipment, but that our 
farm buildings are about 1900 models 
im many cases. Now, one of the great- 
est differences between 1900 model 
farm buildings and a 1945 model 
building is the amount and location of 
the insulation. 

“Bear in mind that the minute we 
bring up the word ‘insulation’, ventila- 
tion comes up with it. You can fill 
the walls and ceiling of a poultry 
house with insulation, and without 


ventilation that building will be warm 
and very wet. You can buy the finest 
ventilating system on the market, and 
without adequate insulation that build- 
ing will be cold and wet. The two 
must work together.” 

Turning to a number of construction 
charts, Mr. Steiff continued: “We shall 
take as an example a poultry house 
with the slot, or baffle-board, type of 
ventilating system that is installed 
over the windows in front of the poul- 
try house. We do not recommend one 
system over the other. There are a 
lot of good systems on the market, 
and there are advantages in the 
mechanical system, where fans are 
controlled by a thermostat. Suppose 
it is zero outside. In these uninsu- 
lated poultry houses, with drop siding 
on the exterior of the studs, it can 
well be only 25 degrees on the inside, 


Therefore, the air leaving the build- 
ing does not do a good job of taking 
out excess moisture in the poultry 
house; and, as you know, there is 
plenty of it. A flock of hens that 
takes in 20 gallons of water in a day 
will throw back 16 gallons, so perhaps 
the.main function of ventilation is to 
get rid of that excess water. 

“Now, take an insulated poultry 
house. What thickness should it be? 
The agricultural colleges are agreed 
that in a climate such as Iowa’s, for 
adequate year-round protection it will 
take from four to six inches. So we 
fill the walls and joists with fill in- 
sulation, getting real protection 
against the cold. I was down at 
Klemme, Iowa, last January, and it 
was 18 degrees below that morning, 
and we found in these well insulated 
poultry houses that the temperature 





After the meeting, those in attendance gathered in small discussion groups around individual 
tables. This shows one of the groups with Lumber Yard Manager Carl Echelberger and 
County Agent Carlson. 


when it is zero outside. This cold, 
zero air’comes in through the baffle- 
board above the window. Being heav- 
ier than the air inside, it drops to the 
floor. As it passes along, it warms up, 
and eventually finds it way out across 
the ceiling through the same slot 
through which it came in. ; 
Air at 25 degrees does not expand 
very much in volume over air at zero, 
and the expansion in volume is what 
gives air the movement or force to 
push around air that is already in the 
poultry house. Therefore, in these 
uninsulated buildings, the circulation 
is slow, sluggish, and lazy. Even 
worse is the fact that air at 25 de- 
grees can hold only twice as much 
moisture as it had at zero, when it 
came in; and we know that cold, zero 
air does not hold much moisture. 
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ranged from 48 degrees to 52 degrees. 
The zero air that comes in, when it 
warms up to 50 degrees on the inside 
of an insulated house, has carried out 
six times the amount of moisture, and 
the circulation will be good because 
the air doubled in volume. Air 
warmed to 50 degrees has expanded 
twice as much, and that gives it 
power to push the air around in the 
building. The walls and ceiling will 
be dry in the coldest weather. 

“The question of floors seems to 
have been a problem. Some people 
will tell you that moisture comes 
through the ground. But one of your 
neighbors told me about his floor at 
a meeting here last year. He said: 
‘When I built my new poultry house, I 
put in a good gravel fill. I poured a 


(Continued on Page 42) 
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PATTERNS FUTURE PLANNING 


HE BAILEY Lumber Co., Miami, 
Florida, is in the fortunate posi- 
tion of having modernized its 

yards just before building was re- 
stricted by war so when the firm 
doubles its capacity, as it plans to do 
immediately when peace makes ex- 
pansion possible, it has only to fol- 
low the pattern already set, which has 
proved practical and economical. 

The office, showrooms and old lum- 

ber shed are on one side of N. W. 
28th street; the more recent lumber 
shed is opposite. This comparatively 
new building is 100 feet square, and 
made with a bowstring truss roof so 
there are no posts to interfere with 
loading and unloading. There are two 
wide driveways which go straight 
through the building, so trucks can 
drive through from either side and 
stop at any place where there is an 
empty space for unloading, or direct- 
ly in front of any stack from which 
lumber is to be loaded. There are 








Harry Lawson of Bailey's Lumber Co., 
Miami, Fla. 
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no partitions or bins in the building. 

Harry L. Lawson, general manager 
of Bailey’s, says that this completely 
open spaced type of building has 
enabled them to handle lumber at a 
saving of at least $1.50 per thousand 
feet less than the cost of loading in 
the old building which was divided 
into bins. The bins in the older build- 
ing are still being used for storage 
of small trim and other items. 

“We think that our building has 
solved the problem of efficient and 
economical storage and handling,” Mr. 
Lawson said. “Naturally we are plan- 
ning on making many changes in our 
business after the war, but the lum- 
ber shed which we plan on building 
will be modeled after the present one. 
The only difference will be that we 
will make it twice the size. In this 
shed every stack of lumber is instant- 
ly visible, not only to customers but 
to our drivers and workmen, and 
instantly available. There is no search- 
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This large, modern lumber shed and a fleet of delivery trucks makes for rapid, efficient and economical handling of lumber stocks. After 
the war the Bailey Lumber Co. will build another shed like this but twice the size. 
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ing for materials by new employees 
and nothing has to be moved to get 
at anything else. Lumber is stacked 
around the four sides, leaving a clear, 
wide space in the center for trucks 
to move in and out. Trucks can move 
in or out from both sides without 
heing delayed by each other—there’s 
no danger of a small traffic jam or 
of waiting. 

“In addition to the new lumber shed 
we are planning a new showroom and 
office building after the war, and 
we'll need them. 

“At the moment 90 percent of our 
business is filling Navy orders, but 
we haven’t forgotten that after the 
war we must go back to private busi- 
ness and for that reason we are 
spending twice as much money in ad- 
vertising as we did before the war. 

“Naturally our advertising is not 
a direct sales talk. There are so 
many things we haven’t got for sale, 
especially lumber, but we can tell 
our customers three important things: 
first that we can’t give them the 
lumber they want because it has gone 
to war; second, that we can give them 
doors and sash, wallboard, roofing, 
siding, paints and dozens of other 
non-critical materials; and third, we 
stress the importance of keeping 
houses and other buildings in repair 
until the time comes when we can 
help them build new. 

“Our new showrooms are going to 
be very different from the showrooms 
of yesterday, not only in appearance 
but in the things we will offer for 
sale. We haven’t drawn blueprints 
yet because conditions are changing 
almost hourly, but we are making a 
study of what the public will de- 
mand and how best to meet their 
needs. 

“We believe that contractors and 
builders will expect the lumber deal- 
er to offer a complete home building 
package. This will include many fa- 
cilities—refrigeration, air condition- 
ing, sound proofing, heating units and 
many other things. New materials 
will be offered too—glass and plastics 
developed during the war years. The 
homes of tomorrow will be planned 
as a whole, so that every part and 
every material will be selected in its 
relation to the others.” 


Samples of a few of the newspaper adver- 
tisements which this fifm has used during 
the war. Intensified advertising now is 
keeping customers on the line for postwar 
merchandising. 





M. W. 17TH AVENUE of 28TH STREET 


A BUILDING MATERIAL DEPARTMENT STORE 
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There’s Some Unrefined Toil To Be Done 
To Get Back The Privileges We Lost 
When A Paperhanger Got Ambitious 


will agree that our counter has ® very great, bie inh to 
0. Everybody will agree, too, that everybody bas © part in sriting 
the Joh done 
‘That part we—and you—have te de is just os bic as we are willing 
te make it. 
Baliey’s “Sudden Service” has gone ta war. We're not in aniform. 
We are tn the same the same job we've been on for 
17 years. It's © far bigger job new. 
And, so—what? So it isn't « big enough job! We want more work 
te de. We want to help our neighbors keep some the things they've 
ettained . some of the privileges that are theire—and oure—by 
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YOU CAN'T BUILD NOW 


because there is no lumber: It is an 
essential item in war industry. and 
it's all being used to build victory. 
You can build for the future by put- 
ting all unessential dollars into War 
Bonds. Not only will they fight the 
war now, but they will secure your 





peace Iater the peace and se- 
curity of a home of your own. 











There is no lumber to be had. at any price -.. 
but we do have Rooling, Wallboard, Sash and 
Doors, Paints and other non-critical items for 
necessary home repairs. 


BAILEY & 


M. W, (1th AVENUE at 28th STREET 
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POTS BESS 


PARTNERSHIP 





or 
CORPORATION? 


Some predictions on probable future gov- 
ernment tax policies for private business. 


mental question than which form 

of doing business is most advan- 
tageous—partnership or corporation. 
Yet, contrary to what appears to be 
widespread belief, no single business 
form is the most advantageous for 
all enterprises. The legal, tax and 
other consequences of each type of 
business organization, as well as the 
results of a shift from one form to 
another must be balanced carefully 
against each other and must be ap- 
praised in the light of the particular 
circumstances of each firm. Past ex- 
perience is a risky guide—what was 
wise in 1936 may no longer be ad- 
visable and what is best today may 
turn out to be most expensive in the 
postwar period, 

Final decision on just the ques- 
tion of which is the most advantage- 
ous taxwise—and this article is pri- 
marily concerned with the tax aspects 
—must depend partly on estimates of 
future income and the necessity for 
distributing that income, partly on 
prognostications of Congressional 
and judicial tax action, and partly 
on guesses as to postwar economic 
conditions. The postwar legislative 
probables include (a) elimination of 
the excess profits tax with the end 
of hostilities or shortly thereafter, 
(b) some reduction in corporate nor- 
mal and surtax rates, and (c) only 
slight reduction in individual tax 
rates—but with the income tax ceil- 
ing cut from 90 percent to roughly 
75 percent. The strongest possibility 
is the elimination of the double tax 
on corporate profits. Many proposals 
along this line have been made, but 
no generally acceptable solution to 


7 oo IS probably no more funda- 


the many problems involved has yet. 


been reached. 

Any study of the relative tax ad- 
vantages of corporations and part- 
nerships must start with the two 
fundamental differences in their 
treatment. 

First, corporations are not taxed at 
the same rates as individuals. A cor- 
poration is subject to a normal tax 
and surtax ranging from 25 to 40 


32 


percent, plus an excess profits tax of 
95 percent. In addition, it is subject 
to the capital stock and declared 
value excess-profits taxes. On the 
other hand, an individual is subject 
to a normal tax and surtax ranging 
from a low of 23 percent to a high 
of 94 percent. Of course, where a 
corporation is subject to the excess 
profits tax, or a substantial portion 
of its earnings is paid out in divi- 
dends, the corporation stands in a dis- 
advantageous position compared with 
a similar non-corporate business. 
However, the excess profits tax is 
not a permanent tax fixture. It will 
undoubtedly be repealed soon after 
the end of the war. And dividend 
payments are controllable to a sub- 
stantial degree. Eliminating the ex- 
cess profits tax and the double tax 
(first to the corporation and later 
to the stockholder) that comes when 
dividends are paid, the federal tax 
burden on corporations is, in general, 
lighter than on a comparable part- 
nership. 


Editor’s Note: This discussion of 
the merits of corporate or partner- 
ship form of doing business under 
present tax policies of the federal 
government is presented to readers 
without any recommendations from 
this publication. It was prepared 
by the tax staff of the Research In- 
stitute of America. 


Second, a partnership is considered 
to be inseparable from its partners. 
The double taxation of corporate in- 
come, the difference in treatment of 
partners and working stockholders 
for payroll tax and salary stabiliza- 
tion purposes, the taxation of cor- 
porate tax-exempt income, etc., are 
direct outgrowths of this second 
fundamental difference. 

Of course, the payment of divi- 
dends is not completely within the 
control of the corporation since there 
is the punitive surtax for unreason- 


able accumulation of earnings to be 
reckoned with. However, faced with 
the uncertainties and challenges of 
reconversion and the postwar period, 
a policy of accumulating earnings to- 
day would appear to be reasonable 
in the case of almost any operating 
corporation. 

There are, however, at least two 
important tax disadvantages of the 
corporate form of doing business, 
Since a corporation is a separate en- 
tity, dividends received from a cor- 
poration do not retain any of the 
characteristics of the income out of 
which the dividends are paid. The 
result is that as a conduit of profit 
the corporation has the effect of con- 
verting all types of income into fully 
taxable income when distributed as 
dividends. Thus, fully tax-exempt in- 
come, partially tax-exempt income, 
and capital gains all become fully 
taxable ordinary income when the in- 
come is disbursed as dividends. Part- 
nership income, on the other hand, 
does not lose any of its characteris- 
tics by going through the partner- 
ship. If the partnership realizes a 
capital gain, the partner’s share of 
that gain is still considered a capital 
gain. If certain income received by 
the partnership is tax-exempt, a 
partner need pay no tax on his share 
of it. 

Another disadvantage of the cor- 
porate form lies in the fact that if a 
corporation runs into hard years its 
losses cannot be used to offset any 
other income which the stockholder 
may have. A corporate loss (except 
for the carry-over and carry-back 
provisions) is a tax waste. On the 
other hand, partnership losses can be 
applied to reduce any other personal 
income of the partner. Obviously, 
this distinction is important only 
where an individual has a source of 
income outside of his business. Where 
a business is the only income source, 
it makes little difference as far as the 
use of business losses is concerned, 
whether it is incorporated or unin- 
corporated. 

While a change from a corporation 
to a partnership may seem advisable 
because of the expected annual tax 
savings, the immediate tax cost of 
dissolving the corporation may make 
the change prohibitive. The fact that 
in a particular case the tax cost of 
converting from a corporation may 
exceed one year’s tax savings should 


not, of itself, prevent the change - 


since the annual savings may con- 
tinue. However, if the tax cost of 
dissolving the corporation exceeds 
the expected savings for several 
years, a change to a partnership is 
usually not advisable. It is difficult 
to predict what tax rates will be 
several years hence, and it is prob- 
able that operating as a partnership 
may turn out to be comparatively 
less advantageous in future years. 

A partnership may transfer its 
property to a™~corporation solely in 
return for stock without realizing 
any taxable gain or loss, if (a) the 

(Continued on Page 60) 
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Complete working blueprints and specifi- 
cations of any house design published in 
this magazine are now available at $5.00 
per set. Two sets of plans for the same 
house are $8.00, three sets $10.00, four 
sets $12.00 when ordered at the same time. 
All the blueprints are in a convenient 
12” x 18” size and meet all FHA require- 
ments. Please order plans by number, 
enclosing payment, and address to 
American Lumberman, 139 North Clark 
St., Chicago 2, Ill. 
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House Plan No. 678 


20,250 Cubic Feet 
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Southern Pine Problems 


Two Southern Pine committees have 
been working in Washington of late, 
trying to avert an impending crisis in 
lumber production. 

The Southern Pine Industry Advis- 
ory Committee petitioned the OPA 
for an immediate maximum price in- 
crease of $5 a thousand in the 
ceiling price for Southern Pine 
lumber. This request has _ been 
denied, pending an analysis of cost 
and realization data to be supplied by 
the industry to the OPA. The agency 
did tell the committee that the cost 
study would be expedited. 

Back of this request are a number 
of factors, all doubtless well known 
to you, that are steadily mounting in 
urgency. In reply to a recent ques- 
tionnaire, much more than half the 
mills submitting answers said they 
were already losing money or were on 
center between profit and loss. 

Costs are mounting, for any num- 
ber of reasons. Equipment is break- 
ing down and can’t be replaced. The 
more accessible stumpage has been 
harvested. The efficiency of labor has 
been going down, as good workers 
are recruited for other industries. 
Lack of enough manpower is listed 
by 97 percent of the producers, an- 
swering the query, as their chief pro- 
duction difficulty. The loss of, say, 
10 percent of the labor force means 
a loss of more than 10 percent of 
production volume; at least in most 
instances. It throws all production 
formulas and methods out of gear. 
Of course it raises the unit cost of 
production. 

A good many producers, noting 
their loss of labor, their difficulty in 
getting equipment and the holding of 
ceiling prices below the point where 
costs could be recovered, have won- 
dered if lumber is so important to the 
war effort as they have been told. 

The Southern Pine men have been 
reluctant about making a fight on the 
matter of prices. They’d rather reach 
an understanding with the govern- 
ment on the basis of operating pat- 
terns and policies. But a number of 
them have looked upon this petition 
for the price increase as a test case. 
The industry has already collected, 
analyzed and presented to the agency 
most if not all the information the 
OPA is now requesting. There can 
be little more of a relevant nature 
to be discovered. So these men, or 
some of them, have been of the opin- 
ion that a denial of the interim in- 
crease must be considered prima- 
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facie evidence that lumber production 
is not considered of importance to the 
war effort. 

Results, so far, have been incon- 
clusive. True, the OPA has refused 
the interim price increase; but it has 
promised that the price study would 
be expedited. There’s something dry- 
ly humorous about that word, when 
used by the OPA. It’s wise to be sure 
you’re right before you go ahead. But 
there are those who think the OPA 
must have headed the list of “all 
creeping things” mentioned in the 
story of creation. 


Is Lumber Essential? 


A special committee of the Southern 
Pine industry has been meeting with 
top officials of the War Production 
Board. The purpose has been to tell 
these officials once more that the SP 
industry can produce the lumber asked 
of it for the war effort, provided it is 
allowed the needed manpower, the 
maintenance, repair and operating 
supplies, and ceiling prices that will 
at least keep the operators out of the 
red. 

In a lengthy letter addressed to 
WPB this committee has made a sober 
and restrained statement about the 
industry and its operating problems. 
In the light of the facts stated, it has 
asked the government to come to some 
basic conclusion about that number 
one question: Is lumber production 
essential to the war effort? If it is 
not, then producers will stop battling 
for tires, repairs, labor, and prices 
that will avoid the dissipation of cap- 
ital assets. If it is essential, then 
producers deserve some aid in matters 
which they are not permitted to con- 
trol. 

One lumberman, expressing a pri- 
vate opinion, said it was apparent that 
some policy-making officials who are 
not in personal touch with the produc- 
tion industry are taking a position 
something like this: The war is at a 
crisis in Europe. There’ll be enough 
lumber produced, under any circum- 
stances, the next few weeks or 
months, to meet military needs. There 
may be little left over for civilians. 
But that’s something for Boyd to 
worry about. He’s got L-335 as a tool 
with which to distribute anything 
that’s left after the Armed Services 
get what they want. It’s easier to 
do nothing. 

But, as this lumberman pointed out, 
it’s impossible to draw a line between 
military and civilian needs; for, if the 
production industry breaks down, it 
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breaks down everywhere. 

This matter has been thrown into 
the laps of the control agencies; and, 
at the moment, that’s where it rests. 


Lumber, 2nd Quarter 


A good many statistics drift abou 
the capital; and with a little luck 1, 
arrangement they ought to throw 
some crosslights upon the state of the 
war and lumber’s place in the big 
picture. 

Start with this: The amount of 
lumber authorized by the L&LP Di- 
vision of WPB for second-quarter dis- 
tribution is 7,762,000,000 feet. To 
this figure you’re to add a contin- 
gency reserve of 738,000,000 feet; 
which gives you a tentative over-all 
total of 8,500,000,000 feet. 

That’s a lot of lumber. And be- 
cause the officials got afraid there 
might not be eight and a half billion 
feet available for distribution they. de- 
cided to keep some strings on the allo- 
cations. Hence the contingency re- 
serve. Also they couldn’t be sure they 
had set the various percentages right. 
There isn’t going to be enough stock 
for all purposes, at best; and it’s 
probable that military demand is go- 
ing to rise during the quarter. That 
means taking the extra amount away 
from civilians. 

The division decided to hold back 
a percentage from each allocated 
amount and to set up this margin as 
a reserve. It’s called 10 percent for 
convenience; but it’s somewhat less. 
The division says that early in the 
quarter there’ll be a review of supply 
and demand; and at that time, if the 
general situation warrants, the re- 
serve footage will be distributed. If 
the picture has changed, the most 
urgent needs will be met out of the 
reserve. If it hasn’t changed, every- 
body will get what he was originally 
promised. Having this margin set up 


_in a reserve should make for speedy 


handling and for the minimum of dis- 
turbance and injustice. 


Military Requirements 


There’s a little peculiarity about the 
Armed Service needs for lumber; 
namely, that lumber is about the last 
of the industry materials to feel the 
big push. The story’s not so conse- 
quential, but here it is: The war in 
the Pacific is being stepped up, and 
the pressure in Europe is near the 
maximum. In preparation for these 
developments the military men have 
been placing huge additional orders 
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for munitions. These things are go- 
ing through the shops now; help ex- 
plain the terrific national pressure for 
manpower. A certain amount of lum- 
ber is used in the actual manufacture 
of munitions; but the biggest item in 
military lumber demand is for pack- 
aging and shipping. 

The big additional swell in military 
shipping hasn’t yet come to full size. 
It’s a mammoth job and includes find- 
ing the extra cargo space. But it’s 
just ahead. The control officials ex- 
pect a new high in demand for crat- 
ing, blocking and dunnage during the 
weeks that are immediately ahead; 
and so they’re getting ready for it. 
Hence the contingency reserve. 


Production Figures 


Lumber supply for the first quarter 
was nearly 17 percent less than for 
the corresponding quarter of ’44. The 
estimate for the second quarter sup- 
ply is set tentatively at 11 or 12 per- 
cent below the second quarter of ’44. 
Officials hope the decrease will not be 
more than this; but they admit that 
it may match the percentage loss of 
the first quarter. Very bad weather 
in two or three production areas 
knocked down the first-quarter output; 
and of course bad weather passes 
with the season. But shortages in 
transportation, equipment and man- 
power helped to account for the minus 
amount; and these shortages are not 
likely to be reversed in the near fu- 
ture. This of course is another rea- 
son for setting up the contingency re- 
serve. 


Double Numbers 

You probably know it, anyway; but 
it’s well, in following government re- 
leases about lumber allocations, to 
keep in mind the fact that two sets 
of figures are used. The differences 
are large enough to louse up your 
calculations unless you keep these sets 
separate. 

It’s like this: The footage of “lum- 
ber authorized for distribution” is 
larger than “allocable lumber sup- 
ply.” Stepped down from these ex- 
pensive words, it means that the 
L&LP Division can always promise a 
larger total lumber footage than it 
actually has; also that the Division is 
justified in doing this. The reason is 
that somebody or other will not take 
the full amount promised him. 

The Division can’t know in advance 
who this delinquent claimant will be; 
but it can know on an actuarial basis 
that not all the allocations will be 
fully used; and it knows just about 
what this fall-down will amount to in 
the over-all picture. If you want to 
figure some percentages, try this: 
The “allocable lumber supply” for the 
second quarter is usually estimated at 
7,650,000,000 feet; although, since it’s 
an estimate, there’ll be some disagree- 
ment. Using this figure for the mo- 
ment, you note that it is 850,000,000 
feet less than the total of the two 
figures mentioned above and that it’s 
112,000,000 feet less than the lumber 
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authorized for distribution after the 
contingency reserve has been sub- 
tracted. 


Extra Authorization 


This giving out more than it has, 
by the Division, is of a lot more use 
and importance than may appear at 
first glance. It’s simply impossible 
to hold distribution and supply ex- 
actly on the pin. Hence there’s the 
choice between juggling with actual 
lumber or juggling with paper allo- 
cations. The Division knows from ex- 
perience that it’s better to juggle with 
paper. 


Farm Allocation Changes 


Most retailers are specially inter- 
ested in WFA lumber allotments to be 
used on farms. 

The War Food Administration lum- 
ber requirements, for the second quar- 
ter as compared with the first, have 
been increased by 53 percent. That 


sounds pretty good and, under the - 


circumstances, is pretty good. But it 
calls for some explanation; especially 
since this page quoted J. Philip Boyd 
some weeks ago to the effect that if 
the European war were still in prog- 
ress when the allocations were set up 
the farm share wouldn’t be increased. 
It still was in progress; and the WFA 
footage has been increased. Or has 
it been? That takes some under- 
standing. 

Farm building and repair, as every- 
body knows, are normally heaviest in 
late spring, summer and early fall. 
To meet this distribution, as among 
seasons, the WFA has set up a rough 
formula. The first and the fourth 
quarters of the year are supposed to 
receive, each, 15 percent of the amount 
of lumber available for the entire 
year. The second and the third quar- 
ters are supposed to receive 35 per- 
cent, each, of the year’s supply. 

If the officials had followed this 


formula, the WFA supply for the sec-- 


ond quarter should have shown an in- 
crease of about 130 percent over the 
allotment for the first quarter. By 
simple percentage, the second-quarter 
WFA requirements do show an in- 
crease. But by annual chartings, it’s 
fallen below standard. 

After the 10 percent for the con- 
tingency reserve has been deducted, 
this year’s second-quarter figure is 
380,000,000 feet. 

This, however, doesn’t tell the whole 
farm story. As we understand it the 
OCR has assigned some 22,000,000 
feet to the WFA for farm dwelling 
repair and maintenance. Several 
times this much is available, at least 
in part to farms, under construction 
authorized by L-41. There’s an esti- 
mated amount, running well over a 
hundred million feet, going to agri- 
cultural yards on uncertified orders. 

H. R. Northup, of the NRLDA, is 
inclined to think that under general 
circumstances the agricultural yards 
have fared pretty well. The WFA 


allocations show the largest percent- 
True, 


age of increase in the chart. 





there was an increase of 52 percent 
for the Foreign Economic Adminis- 
tration. The FEA’s new requirements 
include those of the United Kingdom 
and the liberated countries for con- 
struction lumber and prefabricated 
houses and barracks for rehabilita- 
tion purposes, and represent about 
one and a half percent of total esti- 
mated supply for the quarter. The 
National Housing Agency’s require- 
ments show a decrease of 32 percent. 
No western pine and no hardwoods 
have been allotted to WFA or to 
NHA. The estimated supply of west- 
ern pine for the second quarter is 
more than a hundred million feet 
larger than for the first quarter. 


Washington Briefs 

The war of course is the thing most 
to the front. When’s it going to end 
in Germany? The man on the street 
has become a fatalist on that one. 
The end will come when it comes. 
Suspicion is that officials are in about 
the same state of fix; with few plans 
and not many more ideas. That De- 
cember counterattack got pushed 
back in Europe, but it did things to 
the home front. 

Much talk about the coal contract 
and the threatened strike. “Eyebrows” 
Lewis is following an unexpected 
course. Of course he’s out to get all 
that can be gotten; but he isn’t mak- 
ing a frontal assault on “Little Steel.” 
Most observers thought he would. In- 
stead he’s asking for a number of 
things, all of which in one form or 
other have been granted workers ix 
other industries. These demands, if 
granted, would add about 25 cents a 
ton to the cost of coal. This doesn’t 
include the “royalty” of 10 cents a 
ton that would go to the union, not 
to the miners. Even the _ so-called 
liberal press opposes the royalty idea; 
not because it’s opposed to the sug- 
gested health benefits and the like for 
the miners, but because it thinks such 
a fund should not be controlled by a 
union. 

General belief is that Lewis will 
win many, but not all, of his wage 
demands. 

General belief that, following the 
end of the German war, there’ll be 
many strikes and a general upward 
bulge in wages. However, the report 
comes through that the UAW has re- 
newed the no-strike pledge, by a heavy 
majority. 

Transportation continues to get no 
better fast. 

The House has passed a deficiency 
appropriations bill, amounting to 
about two and a half billions; most 
of it for the Navy. This is the fourth 
folding-money measure passed by the 
House this year, for a total of more 
than seven billions. The Senate 
hasn’t acted on any of them as yet. 
However, the Senate Appropriations 
Committee has reported out an inde- 
pendent offices supply bill amounting 
to more than three billions. If these 
boys on the Hill ever get together, 
there’ll be some spending as is spend- 
ing! 
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; 5 key roofing plants provide TExAco Roofing Dealers 
with adequate, convenient sources of supply, by direct ship- 


and fromtwo of TEXACO’S great re- 


fineries-SOLID ROOFING ASPHALT - ment. In addition, fill-in stocks are available locally through 
the highest quality asphalt made. a large network of Texaco warehouses East of the Rockies. 
Texaco Roofing Dealers serve a big market because: 
1. Asphalt roofing is preferred over all other types of roofing 
combined. 2. Texaco is a name that millions know — and trust! 
3. There is a high quality Texaco Roofing Product for eve 


Texaco solid Roofing Asphalts are 
universally accepted for their high 
standards of purity and stability. 




















Southern states are supplied by essential roofing need. 
one of the largest asphalt refineries Selling points are convincing: reasonable first cost, ease and 
in the world at Port Neches; North- economy of application, lasting weather protection, fire safety, 
ern states by Lawrenceville, 1. powerful eye appeal ...a product to meet every customer 

demand or job specification, for weight, size, pattern, color 
———— and cost. 
So — sell TExAco and you sell the name millions know and 
trust. 


Drop in, write or ’phone your nearest 
Texaco District Office or warehouse, or write 
The Texas Company, Roofing Sales Divi- 
sion, 135 E. 42nd Street, New York 17, N.Y. 





TEXACO 
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Boston Dealer Mechanizes 
Lumber Handling Work 


Having reached the conclusion af- 
ter tests with various mechanical de- 
vices for loading, unloading, piling 
and other lumber yard methods of 
moving stocks that mechanization 
offers important advantages econom- 
ically, as well as increased efficiency, 
the MacLea Lumber Company, Bos- 
ton, with main sheds and office on 
South Central avenue, has decided to 
make a complete change from han- 
dling supplies with horse teams and 
trucks to mechanization of all of its 
appurtenances. To effect the transi- 
tion from draft animals to machinery 
is a long term undertaking for this 
firm but the process will be carried 
on until it includes every operation 
of moving lumber. Already a real 
beginning has been made, as can be 
seen from the illustrations accom- 
panying this account of the transfor- 
mation. 

The change marks a continuation 
of endeavors to keep up to date in all 
problems of distribution and trans- 
portation, the matter having been 
made a careful study in_ recent 
months. The old firm which not long 
ago celebrated its fiftieth anniversary, 
discovered that its old truss-type 
sheds were ideal for diversion to the 
use of the mechanical lift. By this 
time, instead of piling stocks in bins, 
all of the lumber in the sheds is piled 
in units that rise to the ceiling. 

It is stated by the management of 
the company that it has been inter- 


For dealers, line yard managers, salesmen and other 


employees in retail lumber and building materials stores 


esting to work out methods of loading 
out trucks with unit loads, and much 
time has been saved by the transi- 
tion. Heavy timbers and long spruce 
flitches are being loaded and unloaded 
in box cars more quickly than could 
possibly be done by the use of teams, 
and the big draft horses which have 
been a familiar sight on Central ave- 
nue are being displaced by power 
appliances. 

The accompanying illustrations pic- 
ture some of the various operations 
to which the new equipment is being 
put. And the process of substitution 
is being continued until it can be com- 
pleted. The company is the first en- 
terprise of its kind in the city to 
undertake full mechanization. 


Odd Lots of Lumber Used 
in Dog Houses, Play Houses 


H. Lauzon has been making gar- 
den houses, play houses, dog houses 
and the like for over 22 years in Lyn- 
wood, Calif. Mr. Lauzon uses Red- 
wood lumber for it is much easier to 
obtain now and keeps these pastime 
houses free of mites, fleas and other 
small insects. 


The products of his Cottage Car- 


penter Shop go all over California 
and Arizona. They are priced from 


Dog house built in two parts using odds 
and ends of lumber. The roof slides off for 
easy cleaning. 


$7.50 for the small dog house to over 
$200 for play houses. 

Mr. Lauzon is using no advertising 
for he can get all the orders he can 
fill. In one day he can build four of 
the small dog houses. 

The small dog house measures 
16x24x27 with a 14-inch wall. All of 
them are made in two parts; the roof 
sliding off for easy cleaning. In the 
back or front a %-inch hole is bored 
in the eaves to help ventilate the 
house. 

These houses are popular now, for 
people want to keep Fido well and 
happy until “that boy” comes home 
from overseas. He’ll want a dog to 
romp and play with to help bridge 
the span from the battle front to 
civilian life. 


After years of handling lumber in a large metropolitan yard with 
horses and methods requiring much time and labor, this Baltimore 
dealer recently began a complete mechanization of his lumber 


handling operations. 


Shown here is a lumber carrier at left below 


and at right is a lumber piler, at work in the yard. 
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The Worst Winter i in 100 Years 
Creates Still Greater Demand for the 


HEATILATOR 


The most acute fuel shortage in the history of the 
United States . . . with communities far from the 
snow-bound areas suffering because of the transpor- 
tation tie-ups . . . has added new emphasis to the 
Heatilator sales story . . . creating thousands of pro- 
spective Heatilator customers among home owners 
and home builders alike. 





Never before has so much interest 
centered in the Heatilator Fireplace 
. never before has there been such © Heorieter: eestece wild 
an opportunity for Heatilator dealers. will be available just as soon as 
Prepare now to take full advantage _ building starts. Make them 


of the situation when Heatilator Fire- your leading postwar sales spe- 
site ints diinaioe gail cialty—the magnet that will attract other 
Pp 8 , building and remodelling business. 


HEATILATOR, INC., 543 E. Brighton Ave., Syracuse 5, N.Y. 
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lowa Dealers Sponsor 
Farm Structures School 
(Continued from Page 29) 

concrete slab on top of that, and then 
to be sure there would be no moisture 
coming through from the ground, I 
poured 30 gallons of asphalt over that, 
and then put down another slab of 
concrete over that. But that floor was 
just as wet as the other concrete floors 
that I hadn’t built that way.’ We 
believe these floors are wet because of 
the humidity in the house, which 
strikes the gravel concrete floor, drops 
its moisture, and causes a sweating 
condition. A window in a kitchen 
will frost over, but you put a storm 
window on that, and you are insulat- 


ing that window. You warm the inside 
of the glass above the condensation 
point, and in most cases your con- 
densation will be eliminated from the 
glass. Now, if you put insulating 
concrete down, you insulate between 
the warmth inside of the building and 
the cold of the ground. Your neighbor 
I have already «mentioned put two 
inches of insulating. concrete over his 
floor last summer, and it was very 
cold recently; but that floor was dry. 
His son said his labor in cleaning the 
house is half what it was before.” 
Mr. Steiff described how to insulate 
existing buildings of frame with drop 
siding, by lining the inside with gyp- 
sum, asbestos, or insulation board 
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PAMUDO has specialized in the distribution of Douglas Fir 
The experience and knowledge acquired over the years is assur- 
ance of ability to render outstanding service. 
today, we desire to acquaint all buyers and users with PAMUDO'S nationwide 
organization—so that when Douglas Fir Plywood is available for civilian use, 
all may know about PAMUDO'S truck and L. C. L. service from its 6 Ware- 
house Branches and its Carload service direct from PAMUDO plywood mills. 


Beginning in 1912, PAMUDO has been one of the largest distributors of 
Serving primarily war needs now, with only limited quantities avail- 
able for civilian use, with Peace PAMUDO'S Millwork service will be broad- 
ened out as in pre-war years. 
PAMUDO for your post-war stock-up needs. 


r ACIFIC MUTUAL DOOR Co. 
MILLS: OREGON--WASH. HOME OFFICE: TACOMA 1, WASH. 


KANSAS CITY 3, KANSAS 
CHICAGO 8, ILL 
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BALTIMORE 31, MD 
GARWOOD, N. J 
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nailed to the studding, and filling with 
at least four inches of fill insulation. 
He explained the method of placing an 
insulating conerete floor over an exist- 
ing cement or dirt floor. Cavity tile 
construction, filled with insulating 
concrete, ‘was discussed, as well as 
the furring out of old eight inch tile 
walls with 2 by 4’s, lining the interior, 
and filling with insulation. Dairy 
barn, milk house, and hog house con- 
struction were also considered in de- 
tail. Mr. Steiff concluded with a 
showing of colored slides of new and 
remodeled service buildings and at- 
tractive farm homes, kitchens, and 
bathrooms. 

C. N. Johndreau, field engineer for 
the Portland Cement Association, 
showed a colored sound movie, “Let’s 
Make Concrete.” It took up in detail 
each step in the making and placing 
of concrete for various farm purposes, 
with such familiar farm items as fruit 
jars and five gallon buckets being used 
to obtain the accurate measurements 
necessary for good wopsk. 

M. H. Allen, regional director of the 
Structural Clay Products Institute, 
showed colored slides. Some were 
close-ups of the different sizes of tile 
used in various kinds of construction. 
Others were exterior and _ interior 
views of new and remodeled hog and 
poultry houses, milk houses, and farm 
dwellings, showing the decorative 
effects of tile on inside walls. Mr. 
Allen said, “The eight inch tile wall 
has its limitations. We no longer 
recommend it for poultry and hog 
house construction, or any other wall 
where an insulated wall is required. 
It is an economical wall, fire resistant 
and well adapted to machine sheds and 
such structures as garages which do 
not require insulation. Leaky tile 
walls are caused by faulty mortar 
joints. It is important that both of 
the vertical joints be buttered with the 
mortar, both the tile you are laying, 
and the tile that is in the wall. Then 
when you shove the two together, the 
mortar is firmly compacted, making it 
water resistant. The 12 inch cavity 
tile wall can be insulated. You can 
use rigid insulation board between 
the four inch wall and the eight inch 
wall, but the simplest way to insulate 
it is with fill insulation, loose fill ex- 
panded mica or vermiculite. The 
method coming into use more and 
more the last year or two is the use 
of vermiculite insulating concrete, 
sixteen to one mix. Precast tile beams 
are easy to install and make for fire- 
proof construction.” 

C. H. Van Vlack of Iowa State Col- 
lege discussed the problem of ventila- 
tion and showed a number of slides 
demonstrating installation of vapor 
barriers and proper insulation of 
buildings. 

Both lumber dealers expressed their 
pleasure over the good attendance and 
the interest displayed. Said Mr. Echel- 
berger: “This will have far-reaching 
results for me.” 














Detailed below is one of the 
many wall design treatments 
possible with Douglas fir ply- 
wood—a horizontal placement 
using a three-panel arrange- 
ment. 


In applying plywood, start at 
the openings with vertical 
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Simple Suggestions for More Attractive Wall 
Design Treatments with Douglas Fir Plywood 


No. 1 of a Series 


joints and divide the plain wall 
spaces in an orderly pattern. 
Place vertical joints at top of 
door and at top and bottom of 
window openings. Where 
width of wall is 10 feet or less, 
panels may be run horizontally 
in two or three pieces with 
openings cut out. If width of 
door or window is over four 
feet, do not hesitate to place 
panels horizontally. Combina- 
tions of vertical and horizontal 
arrangements may be used in 
the same room with pleasing 
effect. 


Additional design suggestions 


DOUGLAS FIR PLYWOOD ASSOCIATION 






will be shown in subsequent 
advertisements. 


CAN PLYWOOD BE SPECIFIED NOW 
FOR POSTWAR USES? 


The increased capacity of the industry will 
make MORE Douglas fir plywood available for 
civilian consumption THAN EVER BEFORE, as 
soon as the needs of the armed services lessen 
or war restrictions are lifted. There will be no 
reconversion delays; the same types and grades 
of Douglas fir plywood that are now being 
made will flow immediately into peace-time 
building and construction. 





Tacoma 2, Washington 









Hardwood Plywood Output 
50 Million Feet Monthly 


Production of hardwood plywood in 
1945 is expected to average about 50,- 
000,000 square feet per month, War 
Production Board officials informed 
the Hardwood Plywood Industry Ad- 
visory Committee at its recent meet- 
ing. The estimate was made on the 
basis of a monthly production of 56,- 
000,000 square feet in 1944 and on 
known production trends. 

A maximum of only 75 percent of 
total production meets military speci- 
fications, because of lack of facilities 
for making the types required, and 
because of the normal proportion of 
low grade plywood not suitable for 
military needs that is produced in 
making the higher grades, it was 
pointed out. 


Faulty Construction Blamed 
for Loss of Life in 
Chicago Hotel Fire 


Lack of protection of open stair- 
wells, rather than the combustibility 
of building materials and lumber, was 
blamed for the loss of 14 lives in the 
General Clark hotel fire on the edge 
of Chicago’s loop January 16. The 
verdict of the jury at the inquest over 
the bodies of the victims placed the 
principal cause of loss of life on the 
failure of the present building code 
to require the enclosure of vertical 
wells—stair, light, and elevator—in 
the 65-year-old six-story structure, 
which was constructed with masonry 
walls and wood framing. Such en- 
closing is now required for all new 
hotels of every type of construction, 
but the Chicago ordinance did not 
make these requirements retroactive. 
The purpose of protecting vertical 
openings is to prevent the rapid 
spread of smoke and flames to corri- 
dors of other floors. 

The elevator shaft in the General 
Clark Hotel had been protected by 
metal lath and plaster partitions, but 
for some reason something less than 
$5,000 had not been spent to complete 
the protection of the hotel by giving 
similar treatment to the stairwell. It 
was the rapid filling of the upper floor 
corridors with flame and smoke pour- 
ing up the stairwell that prevented 
front room guests from escaping 
when fire broke out suddenly on one 
of the lower floors. Guests in the side 
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rooms all had direct access through 
their own windows to fire escape bal- 
conies; but guests in the front rooms 
had to go through public corridors 
to reach the side rooms. 
Contributing causes to the heavy 
loss of life were delay in turning in 
the alarm and no adequate means of 
arousing guests and the absence of 
automatic sprinkler systems in store 
rooms, the mercantile stores on the 
ground floor, and the basement. 


Supply Situation Tightens 
on All Building Materials 


A marked reduction in the supply of 
building materials as a result of in- 
creased military demands, coupled 
with shortages of manpower, fuel and 
transportation facilities was an- 
nounced by the War Production Board 
early this month. The situation is es- 
pecially acute in the case of lumber 
and metals. Even for authorized es- 
sential construction, caution must be 
exercised in specifying for use the 
materials listed below as in tight sup- 
ply: 

LUMBER—Extremely tight with 
supply-requirements situation showing 
no improvement. Situation is ex- 
pected to get worse. 

PLYWOOD—Particularly softwood, 
in very short supply. Entire product 
tion of softwood plywood is under con- 
trols and little is available for gen- 
eral construction. Hardwood plywood 
is less critical, but it is being used by 
the military because of the tight situ- 
ation in softwood plywood. 

STEEL—Supply-requirements situ- 
ation generally tight. 

MASONRY PRODUCTS—Such 
products as brick, concrete blocks and 
clay tile in good supply except for oc- 
casional local shortages. 

BUILDING BOARDS—Various 
kinds available, but some types are 
short, so local supply should be 
checked before use is specified. 

ROOFING MATERIALS—Not a 
problem at present except for wood 
shingles, which are short. 

CEMENT AND CONCRETE PROD- 
UCTS—In ample supply. 

CEMENT ASBESTOS ITEMS—Ex- 
cept for corrugated sheets, can be had 
with only moderate delay in deliveries. 

PLUMBING, HEATING AND 
ELECTRICAL GOODS—All in short 
supply and extremely difficult to ob- 
tain. 

DOMESTIC HEATING AND 


COOKING EQUIPMENT—(non-elec- 
tric)—Generally obtainable only on 
ration certificates issued by ration 
boards. 

SCREENING—One of the tightest 
of all items and is obtainable for only 
the most essential users having very 
high priority ratings. 


Has Anyone a Small, 
House-Broken Male Giraffe? 


The following request appeared in 
the want ad section of one of Chi- 
cago’s newspapers March 6: “Wanted 
—One small house-broken male giraffe. 
Address N-135.” 

Because W. W. Woodbridge, genial 
secretary-manager of the Red Cedar 
Shingle Bureau, Seattle, Wash., was 
in Chicago on the same day the ad 
appeared, some of his friends, know- 
ing a few of Mr. Woodbridge’s tenden- 
cies, informed the newspaper they 
would like to be of some help to the 
advertiser, providing they knew who 
wanted the small, house-broken male 
giraffe. Mr. Woodbridge turned up 
as the advertiser. 

Although thus far no one has been 
able to turn over the giraffe to Mr. 
Woodbridge, the word is being passed 
around and anyone who wishes to help 
him out may get in touch with him. 
What Mr. Woodbridge wants to do 
with the giraffe or what that has to 
do with red cedar shingles, is still his 
secret. 


Army Salvages Lumber 


The Army Service Forces Transpor- 
tation Corps is making a systematic 
effort to reclaim lumber and estimates 
that savings in the last few months 
have been more than $1,000,000 in 
value, according to a United Press re- 
port published in the Seattle Journal 
of Commerce. 

The salvage is done principally by 
Italian Service Units and German 
prisoners of war at ports of embar- 
kation, the article continues. Every 
type of lumber, from bomb racks and 
bulkheads on freight cars to dunnage 
goes into the woodpile for sorting and 
re-use. 

There are four categories of sal- 
vaged lumber: utilities and repair, 
packing and crating, dunnage and 
firewood. 

There is also an important indirect 
saving in shipping space. If the lum- 
ber were not salvaged, an equivalent 
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BOTH are prospects for YOU 


Whether your market is rural, town or city, Certain- 
teed advertising is doing a job for you. Year in and 


year out, Certain-teed Shingles, Roofing, and Best-. 


wall Gypsum Board, are constantly brought to the 
attention of your best prospects. Thousands of 
farmers have written for Certain-teed’s famous 


FARMER’S HANDBOOK ~—filled with repair, re- 


IN- TEED 


modeling, and new farm building ideas. . . packed 
with interesting product information. This year, 
additional advertising will bring “Certain-teed 
Ways to Beautify and Protect Your Home” to your 
today’s and tomorrow’s prospects. Certain-teed 
advertising to 10,000,000 Farm Families and Home 
Owners is paving the way to sales for yeu. 


~~ 
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amount would have to be shipped in. 

At Boston 300,000 board-:feet of 
lumber is being reclaimed each week 
as dimension lumber for ‘use on cargo 
ships. An equivalent amount of new 
lumber would cost $15,000. 

The Los Angeles Port of Embarka- 
tion is saving $200 daily substituting 
salvaged lumber for dunnage. Giant 
wire cable spools are covered with 
salvaged slats. Salvaged waterproof 
plywood is used to make 16-foot row- 
boats. 

At Seattle, port battalions salvage 
enough lumber monthly to build 34 
modern 5-room bungalows. 

The San Francisco Port of Embar- 
kation has salvaged $33,000 worth of 


Se meceemremrererer sn — ER TER core eer — aia 


Precision 
Frames 
and Trim 





PAUL B. BERRY 
Grand Rapids 6, Michigan 





if you can furnish any of the follow- 
ing (or anything else) write or wire me. 







4/4” Cl Ponderosa Shorts RW&L 
by foot or ton 


8/4" x 8/4" Cl Ponderosa RL 


1 or more cars 4/4”, 5/4”, 6/4”, 
8/4” Maple, Poplar, Pine, Gum, 
Birch, Willow, Magnolia, Oak, 
Beech, etc. Any grade or log 
run KD, AD or shipping dry, 
Rgh. or S2or4S 








































































Spokane Pine 
Precision 
Frames 





are made of choice 
Idaho White Pine and 
Ponderosa Pine, care- 





fully seasoned for this 
All units 
are precision ma- 
chined, fitting to- 
gether snugly, making 
weather-tight joints. 


special use. 


A Corner in Our Frame Factory 


Put your large or small wartime needs for stock or special mill- 
work up to us. Our plant is modern and well equipped through- 
out, our organization skilled. Depend on Spokane Pine products 
and Long Lake lumber for your postwar needs in precision-built 
frames, quality interior trim and lumber. 























DOOR MFRS. ASSN. 


License] TOXIC—PRESERVATION oN LUN 
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UMBER CO 
pokane, Washington 
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timber. Bomb racks are one of the 
principal items. 

ISU workers have saved the 
Charleston Port of Embarkation more 
than $625,000 in labor costs alone. Of 
the two companies working there, the 
first since arrival in May salvaged 
2,000,000 board feet of lumber worth 
$100,000. The second arrived in June. 

New York and New Orleans are us- 
ing Italian units. Hampton Roads 
uses German prisoners and plans to 
double the present number assigned 
to lumber salvage. 


Postwar Housing Bill 


Sen. Robert F. Wagner (Dem., 
N. Y.) recently announced that he 
soon will introduce legislation in 
Congress for a national postwar hous- 
ing program contemplating public and 
private investment of $7,000,000,000 
to $8,000,000,000 a year in housing 
construction. 


Correcting an Error 


In the Feb. 17 issue, on page 72, 
it was inadvertently stated that David 
O. Seaman, who was recently ap- 
pointed assistant manager of the New 
York district of The Philip Carey 
Manufacturing Co., Cincinnati, Ohio, 
would continue as vice president of 
The Nassau Suffolk Lumber Co. Mr. 
Seaman has not been connected with 
The Nassau Suffolk company since 
1941 and has recently relinquished 
his connection as vice president and 
a director of The Suffolk County Fed- 
eral Savings & Loan Association. Mr. 
Seaman is now devoting his full time 
to The Philip Carey Manufacturing 
Co. affairs, with headquarters at the 
Carey company’s New York office, 60 
East 42nd St. 


"Plan Your Home Club" 
Big Success 


Approximately 800 persons at- 
tended the first meeting of a “Plan 
Your Home Club” which this year is 
entering its second year under spon- 
sorship of the Boston Store, local de- 
partment store in Milwaukee, Wis., 
with the cooperation of the Wisconsin 
chapter of the AIA, local utilities and 
a local banking institute, plus a new 
co-sponsor, the local real estate board. 

- The 1945 “Club” has a member- 
ship several hundred greater than the 
initial one instituted by the depart- 
ment store last year, indicating a 
steadily growing interest in home 
building, remodeling, modernization, 
and interior furnishing, the multi- 
purpose of the project. The depart- 
ment store itself is not attempting 
to do any home building or selling, 
but believes that interest aroused in 
this through the series of lectures 
planned throughout the spring will 
assist interested persons in carrying 
out contemplated plans in these di- 
rections, especially as a postwar proj- 
ect for families interested in owning 
their own homes. 

Authorities on home construction 
and modernization are again on hand 
at the meetings, held every other 




















“This Dodge has been driven about 
425,000 miles, and is still going practi- 
cally night and day hauling buttermilk 
to the local milk-drying plant, where 
it’s processed for shipment overseas,’ 
writes Joe E. Patton of Albert Lea, 
Minnesota. 


“This work demands being on time all 
the time, and this truck has given me 
top record. Am I glad I’ve had a Job- 
Rated truck during this war! 


“T’ve other trucks, but this Dodge has 


TUNE IN MAJOR BOWES, CBS, THURSDAY, 9 P.M. E.W.T, 


Keep 90ing With 
DODGE DEALers: § 
DEPENDABLE SERVICE [ 
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ARE 


BUY WAR BONDS 


done the best job at the lowest cost, and 
I hope and believe it will carry on for 
another 300,000 miles!” 

* 


If YOU wamt this kimd of long amd 
economical service—let your Dodge 
dealer take care of your trucks! 
Depend on the “know-how” of his 
expert mechamcs, on readily avail- 
able factory-engmeered parts. Make 
your Dodge dealer’s shop your 
“truck headquarters!”’ : 


NEW TRUCKS AVAILABLE 


Dodges building new 114 and 2-ton trucks 
in limited quantities, for essential use 
your Dodge dealer for 


1d lO Lot am combane 


See 
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you if ave y u mone 


DODGE DIVISION, CHRYSLER CORPORATION 


DODGE 6 ued TRUCKS 


TRUCKS 


HELPING MIGHTILY TO° WIN THE WARI 
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SUGAR & WESTERN 
= PINE AGENCY 


#1 MONTGOMERY ST 
SAN FRANCISCO ALIFORNIA 


GS U ope | be Pattern Lumber 


Selects and 


PINE  s- 
















Douglas Fir 


Timbers, Dimension 
and Boards. 
Sawmill Capacity 
200,000 ft. per day. 


L. H. L. Lumber Co. 
CARLTON, ORE. 


E. J. Linke Guy Haynes 






























week, to supply important informa- 
tion on each of the various phases. 
In addition, the project this year has 
invited members of the building in- 
dustry to display their products, free 
of charge, during the meeting at 
which their particular products are a 
part of the discussion. 

Meetings will again take up sub- 
ject matters in a “progressive” man- 
ner, with the first meeting having 
been devoted to “Choosing the Home- 
site,” with subsequent meetings deal- 
ing with the question “Where Does 
the Money Come From?”; “The 
Magic of Floor Plans”; “Beautiful 
Homes in Beautiful Settings”; “Me- 
chanical Servants that Make Homes 
Modern”; “Building a Home Correctly 
of Good Materials”; and “A Modern 
Kitchen and Laundry.” 

So that club members can keep a 
file of materials gathered, they are 
being provided with an indexed port- 
folio, sectionalized according to room 
of the home, etc. 

Success of the initial venture last 
year is indicated by the more than 
1,200 persons who attended the series. 
The capacity crowd was about 650, 
with the low being 300, and due pri- 
marily to inclement weather that par- 
ticular evening. 

Publicizing the series are news- 
paper advertisements and displays by 
cooperating sponsors, which include 
scale models for homes. 


Los Angeles Hoo-Hoo Will 
Initiate Large Class 


The Los Angeles Hoo-Hoo Club has 
scheduled a dinner meeting and con- 
catenation for March 23, at the Uni- 
versity Club, Los Angeles, at which 
a large class of candidates is to be 
initiated. 


Lumber Yard Sold 


Culbertson Lumber Co., Tarkio, 
Mo., was purchased from E. L. Yoder 
and Mrs. E. W. Hamilton by Fred 
Andrews of Tarkio and William Stan- 
ton, Sheldon Boettner, and Keith 
Boettner of Rock Port, and will be 
operated as the Tarkio Lumber Co. 
Mr. Yoder is retiring from business 
after being associated with the Cul- 
bertson company for 35 years. 


Ed Gavin Leaves 
American Lumberman 

Edward G. Gavin, well-known and 
popular editor of AMERICAN LUM- 
BERMAN, has resigned his position 
to accept the editorship of American 





Edward G. Gavin 


Builder. The change became effective 
March 12. 

Starting with this magazine nine 
years ago as associate editor, Mr. 
Gavin was promoted to managing edi- 
tor in 1942. He was advanced to the 
editorship in 1943. 

Because of his extensive travels and 
his frequent appearance on convention 
programs, Mr. Gavin is known 
throughout the industry. He.has con- 
tacted lumber and building materials 
dealers in every state of the Union. 

His friends and associates on the 
AMERICAN LUMBERMAN | staff 
held a farewell party for Ed and pre- 
sented him with a beautiful ring. 


Hass-Company Holds 
Annual Homecoming 


The Eighth Annual Homecoming 
for friends and customers of Hass 
Millwork & Building Materials, Inc., 
South Bend, Ind., was staged in the 
company’s general office Thursday 
evening, March 8, starting at 6:00 
o’clock. One outstanding feature of 
the event was that each company rep- 
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Cars loaded with lumber for Ferguson customers 
will again be rolling over the land to hundreds of 
previous customers who know from experience the 
excellent satisfaction Ferguson delivers. Buyers can 
depend on it that Ferguson postwar service will be 
better than ever. 


* 


W. T- FERGUSON 
LUMBER COMPANY. 
ST. LOUIS 1,M0. © 
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SISALKRAFT 


sata Nt “Sell 4U [ts Uses bul the “Teme! 


All year ‘round, SISALKRAFT can be sold at a profit to you! In cities and 
on farms the uses for this waterproof, scuffproof, tear-resistant paper 
are almost endless! In all applications, a few of which are illustrated, 


SISALKRAFT helps its users to conserve materials, avoid waste and in- 


ie tas, 
Ag Soe Sate 
Before 
Concrete 
Is Poured 





Spread over the fill, before concrete is poured, 
SISALKRAFT prevents cement from seeping in- 
to the ground and weakening the concrete. Re- 
mind architects and builders of this use. 






i Brick 
Courses Need 
Protection 


Brickwork needs protection from weather to pre- 
vent fresh mortar from being washed away. 
Remind masonry contractors to provide their 
bricklayers with SISALKRAFT to cover. brick 
courses over night — or until work is resumed. 
Brick plants need SISALKRAFT to cover brick 
stored in the open. 


( 






B. Under Roofing 


seo and Floors 
[S's 

SISALKRAFT is the ideal dry sheet to install 
under the roofing. Also, suggest using SISAL- 
KRAFT under wood flooring to prevent infiltra- 
tion of moisture from below causing warping 
and creaking. 






To Protect 
d 49 Lidbs Stacked 
61 Sy LS Hay 


g 





Hay, stacked or baled, is safely protected from 
weather with SISALKRAFT. hese low-cost 
covers have withstood some of the worst winds 
and sey spells—and have kept the hay in fine 
condition, 
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crease earnings. Sell SISALKRAFT all year ‘round! 


=<. For Curing 
—S2£ and Protect- 


ing Concrete 






To Protect 
Cement 





Harder, denser, dust-free concrete results when 
SISALKRAFT is laid over the finished slab to 
retard evaporation. SISALKRAFT also protects 
— poured concrete from dirt, debris and 
weather. Sell SISALKRAFT for curing and pro- 
tecting concrete basements, driveways, walks and 
garage floors. 


Builders can use SISALKRAFT to protect cement 
and other materials stored in the open — and 
these low-cost covers save materials by eliminat- 
ing spoilage due to exposure to weather. 


In All New 


“i= Winter Con- Homes 


*s 


“TTL 4 structionNeeds i 

Leck RA f using SISALKRAFT instead of 
eae an SISALK FT fieey bu iidine pene po apeceng oh Fh ang, 
\ ee Protecti ing cost and freedom from drafts. Sell SISAL- 
% 3] 4) rorecrion AFT to be applied over the sheathing; as 


| —e flashing around a window and door ings; 
Sell SISALKRAFT to contractors to shut out over the studs (as a moisture barrier) before 
cold, wind and weather on winter building jobs , lathing and plastering. 
— and to hold in the heat. The entire building 
can be completely protected. On some jobs, only 
window and door openings need this coverage. _* 









— 


4: Silo Doors 





Sell SISALKRAFT 
Portable Silos 


Suggest a low-cost SISALKRAFT silo to your 
farmer friends who have no permanent silos. 
Treated SISALKRAFT is especially processed 
and most widely used to line temporary silos. 


I silo doors are effectively sealed by install- 
ing SISALKRAFT over the rs as the silo is 
filled. Also, tell your farmer customers to seal 
the tops of permanent silos with SISALKRAFT 
and reduce top spoilage to a minimum. 





To Protect 
Machinery 





Sell SISAL- 
KRAFT to Line 
Poultry Houses 


chinery that must be 


Many plants are storing ma‘ n 

protected from dirt and moisture. SISALKRAFT 

meets U. S. Government requirements for paper 
for this purpose. 





Ventilation is easier to control when ultry 
houses are lined with SISALKRAFT to shut out 
wind and to keep them drier, warmer, and clean- 
er. This is an easy, inexpensive job that pays 
big returns. 





Wlanukactwrers of SISALKRAFT. FIBREEN. SISAL-X 


SISALTAPE AND COPPER-ARMORED SISALKRAFT 





y) 


dd End 
we 


PRODUCERS and SHIPPERS 


CAR and CARGO WHOLESALE ONLY 
Large and Long Timbers - Fir Piling up to 150 ft. 





resented was required to purchase a 
$100 War Bond. 

Following the dinner with President 
Wm. H. (Bill) Hass presiding, Ray 
Wittner took over as master of cere- 
monies and a good entertainment pro- 
gram was presented. 

After the entertainment was con- 
cluded, President Hass again took 
over to introduce some of the guests. 
W. B. Foley, secretary of the Hass 
company, presented the speakers of 
the evening, first of whom was Miles 
Jones, with the WPB District office, 
who brought the group up to date on 
war regulations affecting their busi- 
nesses, with special emphasis on the 
lumber distribution order, L-335. 

Earl F. Boyle, of the Johns-Manville 
Chicago office, talked on “What I 
Would Do If I Were a Lumber 











Manufacturers of 


Southern 


Yellow Pine 


for 
Forty-Three 


Years 


Hardwood 
Producers 
for 
Twenty-One 
Years 


KIRBY conrorar 
CORPORATION 
Yellow Pine Southern Hardwoods 


“A Wood for Every Purpose” 
KIRBY BUILDING 








HOUSTON, TEXAS 


Dealer,” and was followed by N. A. 
Aimer, of the Flintkote Co., Chicago 
office. His topic was “The Farm Mar- 
ket,” a comparison of the farm to a 
war plant, and a few pertinent 
thoughts on the part lumber dealers 
take in keeping the farms of the 
nation at maximum food production. 

Final speaker of the evening was 
G. F. Hoppe, advertising manager of 
the Insulite Co., Minneapolis, who 
gave the dealers some important food 
for thought by asking some self-ex- 
amining questions designed to keep 
vision of the dealers focused on cur- 
rent business and merchandising 
trends in the retail building material 
field. 

In addition to Wm. Hass and W. F. 
Foley, others in Hass Millwork & 
Building Materials, Inc., who helped 
in arrangements for the annual affair 
were R. H. Maxon and Walter Hass. 


New Sales Manager 


Ernest Cooper, president of the 
Clarke Sanding Machine Co., Muske- 
gon, Mich., has announced the ap- 
pointment of Gordon W. Skilliter as 
general sales manager to fill the va- 
cancy left by the recent death of Wil- 
liam Lundberg. 

Mr. Skilliter, formerly western di- 
vision manager of the American Floor 

















Gordon W. Skilliter 


Surfacing Co., has had a wide and 
varied experience in the floor surfac- 
ing and finishing business. He states 
that Clarke, pioneers in the rental 
sander field, will shortly announce a 
completely newly designed line of 
rental and contractor equipment. 
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0k 
sts. 
_ ] ODAY. “a home of our own” tops the postwar plans 
a of thousands of American fighting men and their 
ce, families. These plans have not reached the blueprint 
“a stage yet; but when they do, our forests will be ready. 
he From them will come the scores of lumber items 
lle required for homes of comfort and durability. Choice 
: I Southern Pine and Hardwoods—properly seasoned 
4 : and precisely manufactured — will be made avail- 
rae able to local builders through the yards of retail 
i, lumber dealers. 
a 
+ Our forests continue to pro- 
_ vide the lumber needs of war. 
he But under perpetual yield man- 
agement, they will form a 
“ backlog for the blueprints of 
: tomorrow. 
0 
od 
Xo 
ep NOW IN: OUR 61 st sid fed noes TIVE GING ASSUI 
r- OF LUMBER MANUFACT aS 
ig 
, W. T. SMITH LUMBER (fe) 
F’, 
& YELLOW PINE AND HARDWOODS CHAPMAN, ALABA 
2d 
ir 
Ss. oF 
CANPHOR 
1e Pe cot 
p- 
; FOR PERFECT 
- > MOTH PROTECTION 
or _ 
, CLOSET DOORS 
F When you sell any moth repellent, call attention to the need 
for THERMAL-GUARDS. * «x * Show your customer that 
, THERMAL-GUARDS, by automatically sealing any gap under 
the door (up to ONE INCH), make closets “air-tight”, keeping 
camphor or other fumes in—and keeping dust, and flying or 
crawling insects out. * * * Here is an honest, practical, and 
sensible merchandise tie-up that will make friends and year 
‘round profits for you. THERMAL-GUARDS retail at $1.49 
INSTALLED and $1.69 to fit all doors .. . Every home needs several. 
INA Through Leading Lumber and Building Supply Jobbers including: 
: CARR-CULLEN COMPANY PORTER-HADLEY CO. 
Minneapolis, Minn. nd Rapids, Mich. 
STOPS DRAFTS SAVES FUEL DEALERS WAREHOUSE SUPPLY CO. REEB MILLWORK CORPORATION 
Baltimore, Md. Roselle. N. J. 
d Y GRAND RAPIDS SASH & DOOR CO. ROBERTS SASH & DOOR CO. 
> Lansing, Mich. Chicago, Ill. 
4 Jhewmtul - Cua GRAND RAPIDS SASH & DOOR CO. ROCK ISLAND LUMBER CO. 
s Grand Rapids, Mich. (Teachout Division) Buffalo, N. Y. 
‘i AUTOMATIC IRON CITY SASH & DOOR Co. ae ROCK ISLAND LUMBER CO; ee 
2 DOOR BOTTOM JOHNSON & WIMSATT, ING. ROS CURTIS CO. . . . Detroit Mich. 
f Washington, D. C. WHITMER-JACKSON CO., (INC.) 
J. R. QUIGLEY CO., Gloucester, N. J. Buffalo, 
THERMAL CO. ‘MFGRS Phila 19. Penna —Inquiries from additional jobbers invited 
. id J e 7, © . 














AMERICAN LUMBERMAN, March 17, 1945 





51 














Lumber 


The Western Retail Lumbermen’s 
Assn. has concluded a series of five 
regional conference meetings which 
started Feb. 9 and ended Feb. 23, and 
which were held in the Bellingham 
Hotel, Bellingham, Wash.; Bremerton, 
Wash., which pooled the facilities of 
the Elks Club, City Club, and Black 
Ball Ferry Lines; Winthrop Hotel, 
Tacoma, Wash.; Multnomah Hotel, 
Portland, Ore., and Davenport Hotel, 
Spokane, Wash., in the order named. 
At all of these meetings, constructive 
and educational programs contained 
interest-provoking features. 

Western softwood mills are making Panel discussions covered building 
finance, the G. I. Bill of Rights, and 
the Federal Housing Administration’s 
for lumber. program for the postwar period. FHA 
panels were headed by Clark Jackson 
If the stock you need for your war | and Folger Johnson, Washington and 
‘ : ; : Oregon State directors, respectively. 

jute iy enaiehle cn your eating Harry Stowell, of the Stowell Lum- 
ber Co., Everett, Wash., president of 
The Western Wholesaler the association, opened the meetings 

° ° with a review of the association activ- 
Will Do His Best For You. ities during the past year. He dis- 
cussed the program of the National 
He is around daily among the mills, | Retail Lumber Dealers’ Assn. and 


ae ‘ s said: “The retail lumber industry has 
picking up a little here and a little | | great responsibility and a great op- 


there, putting forth his best efforts to | portunity which it must equip itself 
serve his customers. to handle. . . . No one firm is large 
enough to cope with the coming post- 
war and reconversion problems except 
through strong, well-organized asso- 

DUNCAN LUMBER COMPANY, INC. | ciations.” 
Specialists in Heavy Douglas Fir Clear Cants Willard Brown, field representative 
TTLE ‘of the Western association, gave a 
= ee. résumé of his work and stressed the 


MAUK SEATTLE LUMBER COMPANY | growing need for a strong public re- 














































every effort to meet war requirements 








SEATTLE, WASH. lations program. 
BRAND An appeal for a four-point program 
WESTERN LUMBER MERCHANTS to be undertaken by every dealer was 

























CARL SODERBERG —_Saymil: Pine included in his brief —." inn 
Manufacturers and Wholesalers Washington 1. To recognize first that every seg- 
establishment of a sound economic and 

WALES LUMBER COMPANY | simply a concern for our own selfish 
and physical equipment of our respec- 

Ff wha “@§ CA Pier: tlh bd, 9 £4 and economical operation. To re-study 


ucts Corp. membership by W. C. 
LUMBER COMPANY Ftizeville. Ore. managing director, as follows: 

: ment of business must carry its full 
Morrill & Sturgeon share of responsibility for the re- 
Lumber Co. social national future. This carries 
with it a greater responsibility than 

Old National Bank Building — . 
SPOKANE, - - - WASHINGTON 2. To re-appraise the mechanical 
tive operations in order that they may 
be made ready for the most efficient 
564 ‘Market St.. San a se 4 Calif respective locations and markets with 
. : *' a view to specializing in the type of 























West Coast | Western Association 
Holds Series of Five 


Regional Meetings 


retail distribution best suited to 
equipment, location, and financial 
structures. 


3. To recognize that management 
has a definite reconversion problem in 
re-equipping, re-manning, and _ re- 
training their personnel. 

4. To plan a program for training 
quickly and efficiently the new per- 
sonnel which must be absorbed into 
the industry. “Men of the caliber 
we will want will not be attracted 
into the retail lumber industry unless 
we have a program which offers them 
an opportunity to produce results 
quickly—results for them and for 
their employers.” 

After outlining briefly the tremen- 
dous program of production which 
has been required of the West Coast 
mills, Col. W. B. Greeley, secretary- 
manager of the West Coast Lumber- 
men’s Assn., told of the plans of that 
association for a comprehensive na- 
tional program of advertising which 
was “to direct all interested consum- 
ers to their retail lumber dealer which 
the association recognizes as its num- 
ber one salesmen.” 

Albert Hermann of the Western 
Pine Assn., Portland, Ore., told of 
the many things which have been go- 
ing on behind the scenes in the lab- 
oratory of that organization. 

As wood technologist and research 
engineer for Timber Structures, Inc., 
Harry Schrader told of progress in 
the lamination of beams with water- 
proof glues; the shaping of wood 
into strange and unusual shapes, and 
a whole new field of use made possible 
by and through the research labora- 
tory. 

W. E. Difford, secretary-manager of 
the Douglas Fir Plywood Assn., Ta- 
coma, Wash., amazed his listeners 
with his story of what has been going 
on in plywood and said that in the 
postwar period plywood in a new and 
better form will have broadly extended 
use possibilities. 

Orville Miller, Wauna Lumber (o., 
Portland, Ore., and a past president 
of the West Coast association, out- 
lined the work program of that organ- 
ization, which includes-plans for work- 
ing with the National Retail Lumber 
Dealers’ promotional program devel- 
oped during the past year. He told 
of the changes which are taking place 
in the producing industry, reforesta- 
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U.S. Pat. 1,887,814 
The exclusive in- 
terlocking grid 
core within the 
Rezo door pro- 
vides constant air 
circulation, adds 
extra strength and 
greater rigidity. 





I the constant fight for 
sales, comparative costs 
largely determine the selec- 
tion of building materials, in- 


has a big competitive edge, 
for this best known and best 
engineered flush door has an installed cost no greater 
than that of ordinary panel doors. This is true because 
Rezo doors are low in first cost and are accurately 
pre-fitted. Light in weight, they are quickly hung, 
and their smooth flush surface cuts painting time in 
half. In addition, their patented, air-cell construc- 
tion checks warping . . . guarantees a trouble-free 
installation to the owner, the contractor, and you. 

When a door offering so much actually costs so 
little, it's no wonder that alert dealers everywhere 
are planning ahead with Rezo. More than one million 
of these profitable doors are already in service... 
made in a big, modern plant of tremendous capacity, 
by a realistic, progressive leader in the industry with 
over 90 years of business experience. Investigate 
Rezo—write today. 


Manufactured the 


PAINE LUMBER (0) Led. 2 


ESTABLISHED 
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cluding doors. In this situa-. | 
tion, the Paine Rezo dealer” 











Tess are the things dealers in every section are saying 
about Lo-“K” flameproofed COTTON INSULATION. 


Lo-“K” embodies the basic advantages of all insu-. 
lation plus the special low heat. conductivity or “k” 
value of cotton...a valuable insulation discovery. ~* 


Moreover, the cotton base makes Lo-“K” light and 
flexible to stock, handle and display ... simple and 
economical to install. Flameproofed against fire, résist- 
ant to vermin and rot, Lo-“K” provides lifelong 
efficiency. seer 

Send for particulars. Enjoy increased sales, profi 
and prestige with Lo-“K”. 


CHECK THESE PLUS VALUES 


V Low Thermal Conductivity 
V Light Weight 
V Flameproofed 


V Vermin-Resistant ; 
V Flexible a 
V Easy-To-Install 
V Moisture-Resistant V Economical 

V Resists Rot and Mildew 







\ COTTON INSULATION 


A Product of LOCKPORT COTTON BATTING CO. 
_ Established 1870 LOCKPORT, N. ¥e 


4 ~ ee 
a se, - ws 
oe > *_-. 


LOCKPORT COTTON BATTING CO. - 

Dept. AL-3_ Lockport, New York- =~ 
Gentlemen: Please send me the complete Lo-“K” 
Dealer Sales Plan. SSP 
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tion, @ .ained yield programs, and 
the various technological develop- 
ments which are being perfected. He 
said: “The West Coast lumber indus- 
try is laying plans to become an 
aggressive selling industry.. We are 
laying plans to merchandise our prod- 
uct and we expect to do it through 
the retail lumber industry.” 

Other speakers who took part in 
one or more of these programs were: 
Norman Mason, vice president of the 
National Retail Lumber Dealers’ 
Assn. and associated with Wm. P. 
Proctor Co., North Chelmsford, Mass.; 
Arthur H. Priaulx, Eugene, Ore., 
Oregon public relations director, West 
Coast Lumbermen’s Assn.; C. E. Dev- 
lin, publicity director, Douglas Fir 


Plywood Assn., Tacoma, Wash.; Dr. 
George Allison, director of personnel 
training for the Puget Sound Power 
& Light Co.; Warren E. Kraft, vice 
president and northwest manager of 
Erwin Wasey &, Co., advertising 
agency; Ed Brown, Brown Lumber 
Co., Anacortes, Wash., and Ray Baker, 
executive assistant, Federal Housing 
Administration, State of Washington. 

Due to the impossibility of holding 
a general meeting of the entire mem- 
bership, the annual election was con- 
ducted by a mail ballot. The officers 
elected are: President, C. B. Sweet, 
manager retail department, The Long- 
Bell Lumber Co., Longview, Wash.; 
vice presidents, Charles H. Bohrer, 
Pocatello Lumber Co., Pocatello, 













HARRY A. LOWTHER COMPANY, 141 W. JACKSON BLVD., CHICAGO 4, ILLINOIS 


Send me circular No. 80 that shows me how to triple my output. 


Name 


54 


—and this is a typical report from users 
of the Lowther C-Saw! 
operators say—"it enables one man 

to do the work of 3." Single inde- 
pendent loggers say—"it triples 
my former production." Whether 
the job is felling or bucking, 
whether hardwood or pulp— 
the Lowther C-Saw is pro- 
ducing for timber opera- 
tors in these days of 
scarce labor and ex- 
panding war needs. 
Find out how you 
too can make one 


man _ produce 
the work of 
three. 


“CUTS EVERYTHING 
FROM BLUE GRASS 
TO A 30” OAK” 


— says Missouri Lumberman 
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Idaho; J. D. Jacobs, Lewiston-Clark- 
ston Lumber Co., Lewiston, Idaho; 
Ted E. Drennan, Home Lumber & Coa! 
Co., Reno, Nev.; A. J. Huddleston, 
Lakeside Lumber Co., Oswego, Ore. 
J. W. Copeland, Copeland Yards, Port- 
land, Ore.; Stanley Newton, Newton 
Lumber Co., Spokane, Wash.; F. O. 
Brownson, Brownson Lumber Co., 
Wenatchee, Wash., and C. A. Kind, 
Lofthus Builders Material, Inc., Brem- 
erton, Wash. 

The Spokane meeting was preceded 
by the annual meeting of the board 
of directors, which included both thx 
old board and the newly elected offi- 
cers. 

A second series of meetings began 
on March 15 at the Osburn Hotel, 
Eugene, Ore., with another on March 
17 at the Willard Hotel, Klamath 
Falls, Ore.; these will be succeeded by 
meetings at the Cascadian Hotel, Wen- 
atchee, Wash., on March 22; at the 
Commercial Hotel, Yakima, Wash., on 
March 238, and at the Boise Hotel, 
Boise, Idaho, March 29. 


Appointed Assistant Manager 
of Industrial Sales Division 


Henry Disston & Sons, Inc., Phila- 
delphia, Pa., has announced the ap- 
pointment of John 
F, Wilkinson as 
assistant man- 
ager of sales in 
the industrial di- 
vision. Mr. Wilk- 
inson, who joined 
the Disston or- 
ganization in 
1937, traveled 
Virginia and cen- 
tral Pennsylvania territory for two 
years and was later transfered to 
metropolitan New York territory. In 
1941 he was called to the main office 
and for two years assisted in the ad- 
ministration of eastern industrial 
sales. Later in 1942, he was made 
sales manager of the eastern indus- 
trial division. 

In assuming his new duties March 
1, Mr. Wilkinson assists George A. 
Slacke in the administration of the 
national sales activities of the indus- 
trial division and continues to direct 
industrial sales in eastern territory. 





J. F. Wilkinson 


Short Course in Lumber Grading 
Held at North Carolina 
State College 


A short course in lumber grading, 
providing instruction on the techni- 
cal phases of the lumber industry and 
designed for sawmill operators, lum- 
ber wholesalers, retailers, and indus- 
trial buyers was held at North Caro- 
lina State college, Raleigh, March 
6-8. 

Lectures and demonstrations were 
presented by Dr. J. C. Hofmann, di- 
rector of the college’s Forestry Di- 
vision; C. J. Sykes of New Orleans, 
a representative of the Southern Pine 
Inspection Bureau; Lenthall Wyman 
of Richmond, Va., a WPB represen- 








March 17, 1945, AMERICAN LUMBERMAN 
















-Geo.J.Silbernagel 


WHOLESALE DISTRIBUTOR 
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“Fissure taeiloneidl 


DRIVES PROTECTION DEEP 


Wolman Salts* solution is 
driven deep into wood 
under high pressure in 
steel retorts. You get 
positive protection when 
you specify Wolmanized 
Lumber*. 


(reid Wood ANSWERS 


SERVICE-LIFE QUESTION 


West Coast Lumber 


ond 


Lumber Products 


To build with Wolmanized 
Lumber is to build for 
permanence. This lumber 
defies decay and termite < 
attack, assures longer life 
to your building projects. 


Mod THE NATION’S 


No. 1 BUILDING MATERIAL 


SPECIALIZING IN 


PONDEROSA PINE 


e@ LUMBER 


When peacetime construc- 
tion gets under way, wood 
will again head the ma- 
terial lists of builders and 
contractors. Specify Wol- 
manized Lumber and get 
all of wood's advantages. 


@ MILLWORK 
@ MOULDINGS 
@ BOX SHOOK 


ee 


(reo. J.Silbernagel 


GENERAL OFFICE 
8 S. Michigan Ave., Chicago, Ill. - 


WEST COAST OFFICE 
Pacific Bldg.. Portland, Oregon 


1646 McCormick Building, Chicago 4, Illinois SS BS BBW WWW SV VV SVS VS VVVV VT sessVWsw sss se si ww ese 


CREOSQTING 


*Registered vas ¥ FLAMEPROOFING 
trademarks * 
WOLMANIZING 
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FULLY AUTOMATIC C 


Need Figure Work Experts? 








It is a proven fact that on a Fridén 
Calculator anyone in your office can be- 
come a Figure Work Expert after only 15 
minutes of instruction on any specific 
problem. Contact your local Fridén Repre- 
sentative for complete information regard- 
ing these Calculators which are AVAIL- 
ABLE, when applications for delivery have 


been approved by War Production Board. 


Fridén Mechanical and Instructional Service is avail- 
able in approximately 250 Company Controlled Sales 
Agencies throughout the United States and Canada. 


FRIDEN CALCULATING MACHINE CO., INC. 


HOME OFFICE AND PLANT + SAN LEANDRO, CALIFORNIA, U.S.A. * SALES AND SERVICE THROUCHOUT THE WORLD 


tative; and Prof. G. K. Slocom of 
State college. 

The course was sponsored jointly 
by the college’s Extension Division 
and the Division of Forestry. Direc- 
tor Edward W. Ruggles of the Ex- 
tension Division was in charge of 
arrangements. 


Electrifies Planing Mill 


Polson Lumber & Shingle Mills, a 
division of Polson Logging Co., Ho- 
quiam, Wash., is running its sawmill 
plant exclusively on Sitka spruce, for 
which Grays Harbor has always been 
famous. Sitka spruce is almost 100 
percent a war product. The upper 
grades are used in the manufacture 
of gliders for Uncle Sam, and the 
lower grades are superior for boxes 
of many kinds. In order to better 
supply the finished material, the com- 
pany is in the process of electrifying 
its planing mill and is installing a 
new General Electric, 1,250 K.W. gen- 
erator. 






Wholesalers Launch 
Promotion Campaign 

An attractive and convincing book- 
let with the cover illustrated here is 
one part of a campaign of the Na- 
tional-American Wholesale Lumber 
Association to promote better whole- 
sale-manufacturer relationships in the 
lumber industry. Other direct mail- 
ing pieces will follow, and a series of 
advertisements on this same theme 


oe es 
‘anal F en a as 


S 


~\- 


















A 










—_/\ ff FRANK MESSAGE 
eo TO LUMBER 
5 (MANUFACTURERS 


4 


La 











are appearing in a number of the 
trade magazines. 

Prime purpose of the effort is to 
remind the industry that the present 
easy sales condition for lumber is not 
permanent, and that lumber whole- 
salers will be-a welcome source ol! 
sales and orders when the supply- 
demand situation returns to normal. 
It establishes the wholesaler as.an im- 
portant part of lumber distribution 
and emphasizes the necessity of main- 
taining his interests during the war- 
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time period when orders are plentiful. 
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Appointed Assistant to 
Vice President 





The Philip Carey Manufacturing 
Co., Lockland, Cincinnati 15, Ohio, 
producers of 
building mate- 
rials and indus- 
trial products, 
has announced 
the appointment 
of Eric W. Ham- 
marstrom as as- 
sistant to E. W. 
(Pat) Smith, vice- 
president in 
charge of sales. 

Mr. Hammar- 
strom, who has 
been associated with the Building Ma- 
terials Division of the War Production 
Board in Washington, responsible for 
asphalt roofing and other major build- 
ing material items, has been connected 
with the building materials industry 
in various capacities since 1930. 


=, W. Hammarstrom 


Lumber Shortage Prompts 
Military Engineers to Allow 
Wider Use of Alternates 


Because of the increasingly critical 
shortage of lumber, the Office of Chief 
of Engineers has issued a general 
order permitting the use of masonry 
and other substitutes in all army con- 
struction work where the use of the 
substitute will not increase the price 
of the project more than 25 percent, 
the War Department announced Feb. 
24. The former allowance for the use 
of substitutes was 15 percent. 

This action is not intended, accord- 
ing to Maj. Gen. Eugene Reybold, 
Chief of Engineers, to authorize bet- 
terment of the quality of construction 
work or to raise the minimum stand- 
ards to be followed, but rather to 
make it possible to complete needed 
construction where lumber is unob- 
tainable. The more expensive forms 
of masonry, including brick work, are 
not to be used where tile and block 
will give adequate service. 

Since the army started to build for 
war in 1940, the armed forces have 
purchased approximately twenty bil- 
lion board feet of lumber. Twenty bil- 
lion feet would build more than 
1,300,000 eight-room houses, with at- 
tached garages or, figured at the nor- 
mal car load (25,000 feet) would fill a 
freight train 10,000 miles long or long 
enough to stretch across the continent 
about three times. 

Peak purchasing was reached in 1943. 
For that calendar year, the Construc- 
tion Division, Corps of Engineers, act- 
ing as procurement agency, bought 
5,527,792,886 board feet of lumber for 
government and contractor accounts, 
or more than 5,500,000,000 feet of lum- 
ber. This is believed to constitute an 
all time record for the purchase of 
lumber by any one purchasing agency. 

Time was when the purchase of a 
million dollars’ worth of lumber con- 
stituted an important deal in the lum- 
ber world and received a_ certain 
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Many home owners are familiar with the beauty and distinctive 
charm Colonial Thatch Shingles give to the typical American home, 
but Ford is not satisfied with beauty alone. The ultimate in weather 
protection is built into Ford’s Colonial Thatch Shingle by a combi- 
nation of high grade time-tested materials and manufacturing meth- 
ods perfected through 80 years’ experience in making roofing prod- 
ucts. The basic structure of the Colonial Thatch Shingle is composed 
of extra heavy felt impregnated with Ford’s specification asphalt and 
surfaced with fire resistant mineral granules firmly embedded to 


make a durable, weatherproof shingle. 


Colonial Thatch Shingles retain their original colors, no fading or 
washing out to mar the color harmony of the roof; they keep that 
fresh new look for many years. The deep shadow line of the side and 
head lap gives a rugged character to the roof not obtainable with 


other types of shingles. 


In addition, Colonial Thatch Shingles are wind and storm resist- 
ant. Each tab is locked securely to the roof by a rustproof metal 
staple, machine applied, to form a firm integrated roof structure. 
This modern locking feature makes the Colonial Thatch Shingle 


particularly adapted for apply- 
ing over old roofs. Ford’s Colonial 
Thatch Shingle is one of the most 
popular roofing products ever 
made. 


FORD ROOFING 
PRODUCTS COMPANY 


Chicago 2, Ill. 
York, Pa. Vandalia, Ill. 


ASPHALT ROOFINGS @ 








SHINGLES 


Nae 


Tort 





ROOFING PRODUCTS CO. 
Established 1865 nad 








SIDINGS e 


FORD-V-NEER 


57 











amount of publicity, at least in the 
lumber press. Today the engineers 
spend approximately a million dollars 
a day or $30,000,000 a month, for 
lumber, and it attracts no attention 
from the general public. 


Appointed Chicago 
Branch Manager 

E. C. Rautenberg, assistant general 
sales manager of The Celotex Corp. 
since 1939, has been appointed man- 
ager of the Chicago branch office of 
The Celotex Corp., Marvin Green- 
wood, general sales manager, has an- 
nounced. Mr. Rautenberg succeeds J. 
I. Harvey, who has been granted a 
leave of absence because of ill health. 


Wambolt Joins Staff of 
American Lumberman 


B. H. (Bernie) Wambolt, of Minne- 
apolis, has joined the staff of Amer- 
ican Lumberman as field editor with 
headquarters in Chicago. For the past 
five years Mr. Wambolt has been edi- 
tor of The Mississippi Valley Lum- 
berman, regional building material 
trade journal published in the Twin 
Cities. 

A native Minnesotan, Mr. Wambolt 
was graduated from the University of 
Minnesota in 1932 with a degree in 
journalism and spent several years in 
newspaper and radio work before 
moving into the trade paper field. His 
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“QUALITY 4%. 
GUARANTEED” 
KINZUA PINE 
Is Quality 


Seasoned In 


Mills Co., Kinzua, Ore. 


soned lumber. 


name of the firm with which you 
are connected. 





Moore Cross-Circulation Kilns 


One reason why the quality of Kinzua Pine is so 
uniform—why it can be guaranteed 
of Moore Cross-Circulation Kilns at Kinzua Pine 


In operation for nearly 15 years, these Moore 
Cross-Circulation Kilns have proven a paying invest- 
ment, by reducing drying costs, increasing holding 
and drying capacities and improving quality of sea- 


Write today for information—no obligation. 


If you are interested in ki i 

A wish to be placed on rat a MOORE DRY KILN COMPANY 
ing list, send us your name and ‘#r8est Manufesturors of Dry Kilns and Veneer Dryers 
JACKSONVILLE 1, FLORIDA 
VANCOUVER, B. C. 
NORTH PORTLAND, ORE. 
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experience qualifies him ideally for 
his new duties, which will include con- 
tacting lumber and building materials 
dealers all over the nation. 

An active member of Hoo-Hoo, Mr. 
Wambolt is well-known in the trade 
throughout the central states. 


Appointed Assistant Forester 
of SPA 

H. C. Berckes, secretary-manager 
of the Southern Pine Association, 
New Orleans, La., has announced the 
appointment of R. Bruce MacGregor 
as assistant forester of the organiza- 
tion, effective March 16. Mr. Mac- 
Gregor, who for the past two years 
has been State marketing aide with 
the Georgia Department of Forestry, 
will be located at the recently estab- 
lished office of the Southern Pine As- 
sociation at Macon, Ga. According to 
W. C. Hammerle, forester for SPA, 
Mr. MacGregor will act as field as- 
sistant, covering the States of Vir- 
ginia, North Carolina, South Caro- 
lina, Georgia, Florida, and Alabama. 
He will aid the lumber industry in 
procurement of essential timber sup- 
plies, and in securing adequate fire 
protection and proper harvesting of 
timber to insure continuous produc- 
tion of lumber and other forest prod- 
ucts. 

Employment of Mr. MacGregor as 
assistant forester and establishment 
of a field office at Macon, Ga., are in 
accordance with recently announced 
plans of SPA for expansion of serv- 
ices to the southern lumber industry. 
The association plans to provide more 
personalized technical services to 
southern pine lumber manufacturers 
for both the present war production 
drive and the greater postwar de- 
velopment of the industry. 


Appointed Head of Market 
Research and Statistical 
Department 

The Wickwire Spencer Steel Co., 
New York 18, N. Y., has announced 
that Henry Davis will be in charge 
of the company’s newly formed mar- 
ket research department. Mr. Davis, 
who has been connected with Wick- 
wire Spencer for some years, most 
recently in the sales department of 
the hardware division, will make his 
headquarters at 500 Fifth Avenue, 
New York 18, N. Y. 

The new research department of the 
company will supply current market 
data for all of Wickwire Spencer sales 
divisions. Plans call for greatly in- 
creased postwar sales and merchandis- 
ing activities and it is expected the 
research department will contribute 
considerably to the success of those 
activities. 


New Lumber Yard 

The Broadway Lumber Co. has been 
opened at Burlingame, Calif., by Rob- 
ert King, to deal in lumber and build- 
ing materials. Mr. King was for sev- 
eral years with Wisnom Lumber Co., 
Burlingame, and later with South 
City Lumber Co., South San Fran- 
cisco. 
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Selects 
Shop Lumber “QUAL ITY” 
Pattern Lumber 
Mouldings 
Common Boards " . 
Dimension California 


Planing ay Sugar Pine and Ponderosa 
Box Facto . 
Moulding Factory id Quincy Lbr. Co., Inc. 


Quincy, California © 


Mills at 
Quincy, California 
Sloat, California 


Sales Office 
Member of Quincy, California 
Western Pine Assn, 0. C. Morris, Sales Mgr. 
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CINCINNATI 


BIRMINGHAM 
STOP-OVER 
FOR MILLWORK 


Route your southern lumber 
through Birmingham and we 
will do your mill-work on the 
same through freight rate. We 
have a special milling-in-tran- 
[ sit arrangement with Bir- 
NEW ORLEANS 3} mingham railroads. We do 
highest type re-sawing, dress- 
ing or running to pattern. 


WOOD LUMBER CO. 


BIRMINGHAM, ALABAMA 
MANUFACTURERS & WHOLESALERS OF PINE & HARDWOOD 


TWIN HARBORS LUMBER COMPANY 


Aberdeen, Washington 


BIRMINGHAM 











Manufacturers and Distributors of all 


WEST COAST WOODS AND SHINGLES 
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Idahe -- 
Ponderosa -- 


WHITE PINE 
Also snd Sugar Pee 
Fir Wallboard Gert docs products 
William Schuette Company 


New York 
Office--41 East 42d St. PITTSBURGH, PA. 






































One of the South's 
Largest 
MACHINERY 
MANUFACTURING 
AND MILL SUPPLY 
COMPANIES 


can be purchased due to 
owner's desire to retire. 


* 


This company is now showing a 
profit of $5,000 per month. No 
labor troubles. Operating at 
capacity supplying essential saw 
mill needs. Opportunities 
greater for postwar period. 


Can be handled for 
$100,000 cash 


For further details write 
Box M-102, American Lumberman 











| Partnership or Corp.? 





(Continued from page 32) 


partners after the exchange have at 
least 80 percent of the outstanding 
voting stock and at least 80 percent 
of the total number of shares of all 
other classes of stock of the corpora- 
tion, and (b) the amount of stock 
and securities received by each part- 
ner is substantially in proportion to 
the interest he had in the property 
before the exchange for stock. In 
most cases, these requirements are 
automatically met in incorporating 
a business and changing from a part- 
nership to a corporation will usually 
involve no tax. 

In a nontaxable transfer the basis 
of the property to the corporation 
will be the same as the basis of the 
property before its transfer to the 
corporation. However, on a taxable 
transfer the basis will be the fair 
market value at the time of the 
transfer. Thus, under certain cir- 
cumstances it may be advisable to 
realize a taxable gain or loss: 

1. The property has increased in 
value and the partners are willing 
to pay a tax on the amount of capital 
gains in order to increase the basis 
of the property to the corporation. 

2. The property has decreased in 
value and the partner wishes to de- 
duct the loss on his personal return. 

Unlike the transfer of assets from 
a partnership to a corporation, the 
reverse transfer results in the recog- 
nition of gain or loss regardless of 
how the transaction is handled. How- 
ever, this can be turned into a sub- 
stantial long range tax benefit 
through a stepping up of the basis 
of the assets of the new, unincor- 
porated business. Any increase ir 
value of the corporate assets is tax- 
able to the stockholders usually as 
a long-term capital gain, and there- 










117 Portage St, 








KNIGHT 
Single and DoubleActing Receding 
SET WORKS-Saw Mills, Dogs, Edgers 


Manufactured by 


THE KENT MACHINE COMPANY 


Cuyahoga Falls, Ohio 


fore subject to a maximum effective 
tax of 25 percent. On the other hand, 
the increased basis may be used by 
the new business to reduce ordinary 
income which is probably subject to 
a substantially higher tax rate. 

For example, if the A corporation 
has a closing inventory which cost 
$10,000, but has a market value of 
$20,000, corporate liquidation would 
result in a maximum tax to the 
stockholders (due to the.increase) of 
$2,500. However, when the inven- 
tory is sold by the succeeding part- 
nership in the following year, the 
income is reduced by the full $10,000 
of increase, and if the owner is in a 
50 percent bracket, the saving would 
be $5,000. The net tax saving there- 
fore amounts to $2,500. 

A change from a corporation to a 
partnership, or vice versa, has pit- 
falls other than the immediate tax 
liability involved in the switch. For 
example, the loss of the carry-over 
and carry-back of losses and_unused 
excess profits tax credits may itself 
tip the scales against any change. 
Losses of both corporations and part- 
nerships can be carried back or car- 
ried’ forward for two years. But 
where a corporation dissolves and 
then operates as a partnership, any 
losses incurred as a partnership can- 
not be used to obtain a refund of 
taxes paid by the former corporation. 
Furthermore, the right of a corpora- 
tion to carry back any unused excess 
profits credit will likewise be lost. 
Similarly, a corporation formed. out 
of a dissolved partnership cannot ap- 
ply its losses against’ the income of 
the partnership for prior years. Of 
course, the unused losses can still be 
carried forward. But this involves a 
long range speculation with too many 
unknowns. The one definite fact is 
that the losses carried forward will 
not be able to offset high war taxes. 





struction, Etc. 


BOOKS THAT WILL INCREASE YOUR PROFITS 
AMERICAN LUMBERMAN can fill your needs for practically 
any book on any subject pertaining to Mill Work—Calculat- 
ing footage & prices—Wood Identification—Estimating—Con- 

WRITE FOR COMPLETE CATALOG 


AMERICAN LUMBERMAN, 139 N. Clark S#., Chicago 
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ASHVILLE, 
pene? 


RUBBER PARTS 


—For 


ALL Woodworking Machinery — 


V Yates, Fay & Egan, Smith and Solem Ma- 


chine Rubber Parts. 
\V Double-End Tenor Rubber Blocks. 


\ Band Saw Tires—Belt Sander Tires. 
\ Pneumatic Drum Sander Tubes Replaced. 


V Mallets 


it rite 


Tack and Screw Bumpers. 


for Special Wood Industries Rubber Catalog 


BROADWAY RUBBER MFG. CO. 
“The Rubber House of the Americas” 


ages aire 


Big” Noa Co? 4 


$29 E. BROADWAY 


— LOUISVILLE 2, KY. 
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WPB Warned Industry 
Needs More Cooperation 
from War Agencies 

Reports from producing and dis- 
tributing areas indicate the nation’s 
lumber industry is being confronted 
with more and more problems which 
can be solved only with the coopera- 
tion of government war agencies. 
Chief deterrent to maintenance of 
lumber production at present is the 
lack of adequate, qualified labor. Sec- 
ond major problem for producers is 
the shortage of heavy equipment, 
tires and batteries. 

These developments reached a new 
stage this week when the Southern 
Pine War Industry Committee issued 
a formal statement asking the War 
Production Board in Washington to 
clarify the industry’s status in the 
war effort so they would be able to 
determine what course to follow in 
efforts to secure labor and equipment. 
Following a number of conferences 
during the last ten days with key 
WPB officials, the committee says: 
“If it (lumber) is still considered ur- 
gently critical to the armed forces, 
and essentially needed to sustain our 
fighting forces, then our industry is 
entitled to a clear understanding as 
to just how critical we really are in 
the total war effort, so that our mo- 
tives may not be misconstrued by 
those to whom we must appeal for 
relief.” 

Committee Asks Clarification 

In a letter to J. A. Krug, WPB 
chairman, the committee asked clari- 
fication on eight specific points, put 
in question form, such as: “Is lum- 
ber critical to the war effort? Are 
we justified in seeking a stoppage of 
the recruitment from our inadequate 
labor supplies to fill the needs of 
other war industries and projects? 
Are we justified in asking for more 
adequate provisions for draft defer- 
ment policies applicable to our in- 
dustry? Should the wages in our in- 
dustry be stabilized at levels we can 
afford to pay under existing ceiling 
prices?” 

Previously, in a letter to J. Philip 
Boyd, director of the WPB Lumber 
Division, the committee stated: “To 
discharge its responsibilities and to 
answer your call for more southern 
pine production in 1945 for war, some- 
thing necessarily must be done, not 
by the industry, because it has ex- 
hausted its own efforts, but by the 
agencies under whose jurisdiction the 
three above-mentioned problems fall 
—namely, the War Production Board, 
the War Manpower Commission, and 
the Office of Price Administration.” 


Yard Buying More Difficult 
Although the west coast fir regions 
and the western pine areas are facing 


’ the same problems, they have not as 


yet reached the acute stage so evident 
now in the south. Production reports 
on lumber from all major producing 
regions, however, show a consistent 
drop below that of a year ago, and 
although weather enters as a factor 
in some instances, reports emanating 
from the regions invariably assign 
lack of labor and equipment as the 
major obstacles to continued maxi- 
mum output. 

Since there is no indication as yet 
of any relaxation in military demands 
for lumber, retail dealers must still 
continue to sit more or less on the 
sidelines and pick off what they can, 
without the privilege of exercising 
much choice as to what they get. At 
the last CPA buying auction on the 
west coast, schedules were placed for 
some 80,000,000 feet, about 43 per 
cent of it in boards. This week, March 
14, CPA reported schedules for place- 
ment totaling about 200,000,000 feet, 
78 per cent of it in boards and dimen- 
sion. It is quite obvious that such de- 
mands leave the private domestic 
buyer pretty well out of the picture 
for boards and dimension. 


Current Statistics on 
Lumber Output, Distribution 


Lumber shipments of 465 mills re- 
porting to the National Lumber Trade 
Barometer were 9.4 percent above 
production for the week ending March 
3. In the same week new orders of 
these mills were 1.0 percent more 
than production. Unfilled order files 
of the reporting mills amounted to 
100 percent of stocks. For reporting 
softwood mills, unfilled orders are 
equivalent to 37 days’ production at 
the current rate, and gross stocks are 
equivalent to 34 days’ production. 

For the year-to-date, shipments of 
reporting identical mills exceeded 
production by 11.5 percent; orders by 
18.0 percent. 

Compared to the average corre- 
sponding week of 1935-39, production 
of reporting mills was 29.7 percent 
greater; shipments were 19.9 percent 
greater; and orders were 19.4 percent 
greater. 

Southern Pine 

The Southern Pine Association 
barometer for the week ending March 
3 reports 131 mills produced 16,562,- 
000 feet while shipments were 2.89 
percent above the cut at 17,040,000 
feet. Orders totaled 21,020,000 feet, 
26.92 percent above production. The 
three-year average production figure 
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is 21,284,000 feet. 

Total stocks reported on hand were 
128,092,000 feet compared with orders 
on file of 132,843,000 feet leaving the 
reporting mills oversold to the extent 
of 4,751,000 feet. 

Western Pine 

For the week ending March 3, 104 
mills reporting to the Western Pine 
Association cut 51,381,000 feet. Ship- 
ments totaled 64,252,000 feet and new 
business stood at 66,957,000 feet, 30.3 
percent above production and 4.2 per- 
cent above shipments. 

Unfilled orders at the end of the 
week of March 3 totaled 274,412,000 
feet, while gross stocks stood at 683,- 
810,000 feet. 

West Coast 

The 134 mills reporting to the West 
Coast Lumbermens Association pro- 
duced 99,953,000 feet in the week end- 
ing March 3. Shipments that same 
week were 99,917,000 feet and new 
business booked totaled 83,202,000 
feet. 

The weekly average of West Coast 
lumber production in February was 
149,063,000 board feet, or 91.9 per- 
cent of 1941-1944 average. Orders 
averaged 153,556,000 b.f.; shipments 
153,479,000. Weekly averages for Jan- 
uary were: Production, 147,214,000 
b.f. (90.8 percent of the 1941-1944 
average); orders, 169,642,000; ship- 
ments, 143,773,000. 

The industry’s unfilled order file 
stood at 992,931,000 bf. at the end 
of February; gross stocks at 432,- 
119,000. 


In the Market Centers 


TACOMA: Government require- 
ments, of course, continue to hold 
the number one spot as far as de- 
mand is concerned, with virtually all 
better grade items being sought. This 
heavy demand is keeping lumber 
stocks pretty well depleted although 
production is going ahead at near 
normal. Wholesale and retail stocks 
are low, with little prospect of im- 
provement. Local building continues 
heavy, particularly residential con- 
struction. 

Favorable weather and. some im- 
provement in the labor situation have 
been the most important factors lo- 
cally as far as production is con- 
cerned. The labor situation, however, 
is still far from good and experienced 
loggers are much in demand. Log 
supplies are showing some improve- 
ment, due chiefly to rail shipments 
from outside points. 

SEATTLE: Only very small quan- 
tities of low grade lumber are drib- 
bling into wholesale and retail yards. 
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7 
AROMATIC RED CEDAR 


CLOSET LINING LUMBER 


Packaged and Sealed 


GUARANTEED 
90% Red Heart 
or Better 









Our production 
is drastically curtail- 
ed by reason of problems 
related to the war effort, but we 


are doing our level best to partially 
fill demands; at the same time planning 
for that day when we can again serve our 
customers with enough—on time. 





PRODUCT OF 


GEo. C. BROWN & Co. 


GREENSBORO, NORTH CAROLINA 


LARGEST MANUFACTURERS OF 
AROMATIC RED CEDAR IN THE WORLD 





VENEER PLANT 
EQUIPMENT 


Automatic Hot Press Chargers 
Mechanical Hot Press Chargers 
Hot Press Feed Elevators 
Dryer Feed Elevators 

Elevating Tables 

Continuous Core Machines 


Saw Mill Equipment 


Planer Feed Elevators 

Dry Kiln Car Loaders 

Dry Kiln Car Unloaders 
Automatic Lumber Stackers 


Hydraulic and Electric Elevating 
Tables 


Electric Lumber Transfers 


We Specialize in Designing Saw 
Mill and Veneer Plant Material 
Handling Equipment 


WHAT ARE YOUR PROBLEMS? 


AMERICAN 


MANUFACTURING CO., INC. 
2119 Pacific Ave., Tacoma 2, Wash. 








The MANAGERIAL FILE 


A desk-side efficiency unit 
for the busy executive de- 
manding privacy, security, 
convenience. 2 locks. 2!/2” 
rubber castors. Ball-bear- 
— rollers on drawer. 
High quality. Order today. 


















The only stockpiles being built up are 
those for the government and at pres- 
ent, the lumber supply situation is 
more important than the priorities 
needed to purchase. Lumber was 
never more difficult to obtain and 
there is no relief in sight. Govern- 
ment needs are so great that every 
pressure is being put on the mills to 
accept government orders. There is 
a large amount of remanufacturing 
going on in this area with eight re- 
sawing mills in the state operating, 
some turning out as much as 140,000 
feet a day. All such operators are 
being offered more business than they 
can handle. 

Rain in the lowlands and snow at 
higher elevations has cut log produc- 
tion and there is much competition 
between plywood, pulpwood and saw- 
mills who seek logs. Lack of men in 
both logging and sawmilling indus- 
tries continues critical. Truck, tire 
and battery shortages handicap full 
operation. 

KANSAS CITY: Demand is tre- 
mendous and is for all grades and 
species. The military is taking about 
everything offered, except No. 3 di- 
mension in yellow pine. In hardwoods 
the call is for heavy white oak, needed 
for truck bodies. Little lumber is 
going for civilians and farmers. Sup- 
plies of lumber at retail yards are 
dwindling fast and operations this 
summer mainly will be confined to 
the sale of allied building products. 

Weather loomed as an equal to la- 
bor as a deterrent to production in 
the Kansas City area this week. The 
thaws have started and mills are clos- 
ing down because it will be impossible 
for loggers to get into interior points 
to work. Several big Arkansas opera- 
tors closed down and one will be out 
for weeks. The men will shift to 
other jobs in the meantime and it is 
doubtful if they can be rehired for 
sawmill work when weather again 
permits operation. 

MEMPHIS: With government de- 
mand running high, there is little 
lumber for the retail trade. Memphis 
was allowed NHA permits in Decem- 
ber, 1944, to build 300 home units. 
Of these, only 150 have been started 
and authorizations to build another 
400 have since been made. These are 
of little purpose except for con- 
tractors with mill lumber supply con- 
nections. They carry AA-3 priorities 
and retail dealers cannot get lumber 
from the mills on AA-3. Wholesalers 
and mill representatives are still 
loaded down with AA-1 and AA-2 
orders. 

Wholesale and retail lumber yards 
have very little softwood. Some of 
them have been able to get substan- 
tial stocks of mixed low-grade hard- 
woods, principally gum. There ap- 
pears to be a good supply of sash 
and door millwork. 

Shortage of labor and physical 
equipment continues to keep hard- 
wood production at or below 60 per- 
cent of normal. The labor shortage 
is greatest in the woods and few mills 
have more than one or two days’ log 
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runs on hand. Oak flooring produc- 
tion continues at about 25 percent 
of normal and is going to high prior- 
ity orders, with much being shipped 
overseas. 

MINNEAPOLIS: Demands of mili- 
tary and government agencies still 
thoroughly dominate the Minneapolis 
market. Some of this lumber is go- 
ing to emergency housing and this 
channel is expected to take more since 
war plants are demanding additional 
help which must be brought in from 
other areas. Box manufacturers in 
this area are taking all the lumber 
they can get. 

Yard stockpiles have been built up 
slightly, but not nearly enough to 
cope with expected spring demands. 
Weather tieups in the east resulted 
in some additional lumber finding its 
way into the Twin Cities area, simply 
because it could not be shipped on 
east. Little hope is felt here for any 
improvement until after V-E Day. 

Production of northern pine has 
tapered down in the last fortnight 
because of the usual spring weather 
conditions in the north woods. In 
addition there has been no relaxation 
in manpower and equipment problems 
which have beset both mills and log- 
ging camps for months. 

NORFOLK: The regular retail 
yards here are receiving very little 
lumber. They are getting in some 
framing and boards under old priori- 
ties but their receipt is hampered by 
government restrictions. Sales of oak 
flooring, not covered by priorities, 
have been brisk. Yards are buying 
some finish lumber all the time but 
find this very scarce as few mills 
here are trying to operate. Stocks on 
hand at yards are far below normal 
and will continue in that condition 
until times change. 

The usual March winds have dried 
out the woods, dirt roads and lumber 
in the yards. Shipments thus far this 
month have been much heavier than 
during February and will continue so 
as mills are able to get rid of old 
orders for which customers are put- 
ting on pressure. Labor conditions are 
still very bad with no hope for im- 
provement. 

BOSTON: There has been little 
change in the demand situation, the 
federal government and war manu- 
facturing plants still taking at least 
80 percent of the supply. This is 
mostly native stock in boards and 
plank pine, spruce and hemlock. 
Whether or not dealers will be able 
to meet demands of the spring trade 
is causing some headaches. Practi- 
cally all the stock in New England 
yards is native pine, spruce and hem- 
lock boards and plank, of which there 
are: fair stocks. There is a little 
mixed Douglas fir and hemlock trick- 
ling through from the west. All hard- 
woods are tight and are likely to re- 
main that way for some time. 

Severe winter weather conditions, 
transportation troubles and shortage 
of labor continue to hinder the move- 
ment of lumber from the axemen to 
the retail yards in New England. 
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MOISTURE 
TESTING 


INSTANTLY! 


«oat the press of a button 


MOISTURE REGISTER’S direct 
reading dial shows your 
lumber 4% too wet, or as the 
case might be, perhaps it 
shows too dry . . - In either 
case, the ELECTRONIC 
method indicates instantly... 
accurately... what you need 
to know. 


Convenient carrying case is 
supplied with each instrument. 





Available for immediate delivery. 
Write for literature and prices. 


MOISTURE REGISTER CO. 


133 NORTH GARFIELD AVENUE ALHAMBRA, CALIFORNIA 


CUT COSTS 


with 


MONARCH 


ONE MAN 
CAR DOOR OPENER 


One man can open the most binding, balky 
box car door with the Monarch Car Door 
Opener. 


No strained muscles 

No slips or falls 

No broken arms, legs 
or mashed fingers 

No fatalities 

No’ time wasted 

No "gangs" needed 

No time lost 











MINING SAFETY DEVICE co. Dept. AL, Bowerston, Ohio 


ONLY $1750 


PRIORITY NEEDED 
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+++ AND, JOE — HERE'S A TIP THAT 
WILL INCREASE YOUR PRODUCTION- 
AND PROFITS — BUY CORLEY CUT 
LUMBER ! 





THE word goes around about the accurate lumber cut by 

Corley circular sawmills. An increasing number of concen- 
tration yard men are looking for Corley-cut lumber, because 
they know it is profitable to handle. 


The reason is found in the superior construction features of 
Corley mills. Built to pro- 
duce accurate lumber—they 
do precisely that—and eco- 
nomically too, for operators! 


We will gladly send you the 
names of Corley mill opera- 
tors in your area, so that 
you may judge their product 
and buy Corley-cut lumber 
for your own needs. 





CORLEY MILLS 























N Pa et Circular Sonate Edgers, Trimmers, and Accessory Equipment 
Branches: Siete aa Ark. ° st Miss. * Portland, Ore. ¢ Seattle, Wash. 
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COFFINS FOR HITLER 


These massive boxes which contain naval torpedoes 
are made of the Western Pines. So satisfactory 
have Western Pines been for boxes and crates used 
for overseas shipments, that manufacturers of 
them almost unanimously specify these fine woods. 


(ow! PHOTO) 











Today, even all-out production of Western Pines is not sufficient 
to supply all the demands and needs of the Army and Navy. 
This situation is the reason for Direction 2a to L-335 which com- 
mandeers Western Pines for direct war use and temporarily 
prohibits their sale for general use. 


WESTERN PINE ASSOCIATION 
Yeon Building, Portland 4, Oregon 
*Ponderosa Pine 


*Idaho White Pine 
Ne ne a be ARE THE WESTERN PINES. 


*Sugar Pine 
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Paint Removing Chart 31703 using concrete mixers in the installa- 
Recently compiled by The Savogran 90 ; of floors and resurfacing of 
Co. is a folder titled “How to Remove 2 , 
Paints, Varnishes, Lacquers, etc.” The manufacturer claims that a 
with full information covering correct surface of Mastic Mix will not chip, 
application of remover, when to re- is noiseless, resilient, fireproof and 
anita 6h ‘Babies cervent cemiienl skidproof, will not soften under heat, 
how much remover is necessary, and 2cids or heavy traffic; is self-welding 
also listing precautions when remov- and that anyone can apply it and have 
ing paints. They incorporate a chart a surface of wearing quality of steel, 
“What to Use” showing the type of easy on the feet and ready to truck 




























































ete oe Soa alg | finish and what type remover should over in four hours at a cost of less 
Here’s a big repeat item of top quality bs be used for different finishes. Chart — soe | a sq. ft. Check num- 
reamed ae tert ae available by checking number 31703. er 31709 for information. 


by an exclusive Red Devil process from espe- 


Marsh Wall Products have designed 
Guaranteed Products claim that a display that demonstrates the broad 
their new product, Creto, will water- product applications and new Marlite 
proof any masonry, inside or outside, colors. The colorful display covers 
with one application either to a _ the complete line of colors and pat- 
painted or unpainted surface, whether terns available. The background shows 
: applied inside or outside even if the M 
i a brick or stucco or concrete is wet 
Reis eAmete)hC”CGUWwhen Creto is applied. The chemical 
ee RED DEVIL TOOLS. _. changes component parts of masonry 
ie Irvington WW, N-J.,U.S.A. | into one single solid mass, preserves, 
r a stops seepage and locks in alkali and 
lime in event the concrete is to be 
painted. For further information 
check number 31701. 


Two SIZES 

No. 1 Diamond Points 
3/8” long for No. 1 Red 
Devil Diamond Point 
Driver. 5,000 points (50 
sticks) to a box. 

No. 2 Diamond Points 
1/2” long for No. 2 
Driver. 4,000 points (40 
sticks) to a box. 


conesatedanenpaactisopsaneen | | Waterproofing sphiaitibicatin — 
to fit driver.” i with Liquid 31701 


ee mreemem preg 

































(HERE'S WHAT Cold Setting Glue 31704 
FOLKS NEED Bakelite Corp announces the intro- 
to repair walls, floors, duction of a cold setting resin glue 
furniture, woodwork or for wood bonding which provides 
plaster. This gmc maximum water resistance for ex- : 
repair material comes terior plywood applications. The prop- ; 
in powder form... just erties wn this a adhesive Ooch the full range of plain colors. Re- 
mix with water and supplements hot and warm-setting volving stands show tile patterns, 
1 Phage yllnenapans resin glues, are described in detail in W0d veneers and marble patterns. 
i t t. : ’ . . : ; : 
SLO UURILIE PUT Sticks and stays pu an eight page technical data booklet. Typical installations are shown by 


; —_—_——— Written expressly to acquaint plywood ™e@ns of full-color, lighted photo- 
and furniture manufacturers with the graphic tranapqrenees: information 
properties of this newest of the furnished by checking number 31702. 


phenolic glues, the booklet is available 















Your jobber 
can give im- 
mediate deliv- 


ey on Ductan’s by checking number 31704. New Air Control 31706 
Rock-Hard Water Putty. ‘ 7 ; 

Pecked twelve 1-lb. pe ‘ Quick Drying Undercoat 31710 The announcement of a new simple, 
or faur 4-Ib. cans to case. 5) DONALD Among the finishes developed for Tugged, durable, dependable air con- 


a, painters and paint contractors, the trol for shallow well pumps is made 


Des Moines4 | Carpenter-Morton Company has been by Manning, Maxwell & Moore, Inc. 
offering a white, quick-drying under- In placing this new air control on the 

ge coat which successfully seals off market, the manufacturer announces 
The PLASTIC Repair Material bleeding reds and prevents resin many exclusive features. An _ illus- 
in POWDER Form streaks, knots, and water stains from trated descriptive folder giving all de- 


Also available in 25, 50 
and 100-lb. drums for 
large industrial users. 





striking through finish coats.” tails as to application, etc. furnished 
This product is known by the name ___ by checking number 31706. 
Loose Leaf of Stainseal. Check number 31710 for 
i f i e ee . 
TALLY BOOKS | ™°"° *™*ormation Advertising Designs 





Tally Sheets with 7 ° 
Waterproof Lines — Synthetic Surfacing A complete new edition of advertis- 


pa Material 31709 ing designs for forest industries has 

¥ niin A synthetic material called “Mastic just been issued by the American 
Frank R. Buck & Co. Mix” now made by Guaranteed Prod- Forest Products Industries Inc., 131°) 
2133 Touhy Ave., Chicago 45, Ill. ucts does away with the necessity of 18th St. N.W., Washington 6, D. C. 
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Logged in 1936-37 


1908 -- 750,000,000 Feet of Standing Timber 
1942 ~ 750,000,000 Feet of Standing Timber 


HAS YIELDED 1,019,000,000 FEET 
45% Hemlock, 15% White Pine, 40% Hardwood 
Sustained Yield Policy Equals Perpetual Supply 


DEFEND YOUR TRADE with 


MENOMINEE INDIAN MILLS 


Neopit, Wisconsin 
Air-Dried - QUALITY LUMBER - Kiln - Dried 


PLYWOOD You'll Be Hear- 
ing a Lot About After 
the War... 


"Soundbilt" is making a real name 
for itself in war uses. While unable 


to book any more “Soundbilt" or- 
ders now, we do want to’ register 
this name "Soundbilt" with the 
trade — and when peace comes, we 
know you'll like “Soundbilt" quality, 
grades and service. Manufactured 
in the new modern plant of 
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FOR REPEAT 
SALES 
STOCK ME! 





MORE PROFITS 


for you when you stock Cabot's 
Brush Cleaner! It smacks out 
hardened paint right down to the 
heel—leaves bristles soft, lively, 
like new—keeps all brushes, new 
and old, in top condition—is the 
only cleaner harmless to bristles 
and setting! 


WIN AND HOLD 


satisfied customers — repeat sales 
—dgreater profits. Write for de- 
tails about prices, discounts, and 
display materials TODAY! Samuel 
Cabot, Inc., 1520 Oliver Bldg., 
Boston 9, Mass. 


MAKES OLD BRUSHES LIKE NEW! 

















Thurston -Flavelle 
Limited 
Port Moody, B. C. Canada 





We ask the forbearance of all who are offering 
us additional business. We regret exceedingly 
that due to limited log supply and shortage of 
labor we are unable to book any new business. 
With Victory and improvement in our situa- 
tion we pledge resumption of our accustomed 
high standards of service on our dependable 
quality TF Brand Red Cedar lumber and 


shingles. 












——a 


CORINT 


CORINTH, aie 


o 

Zo Sawmills, Edgers 

= Smooth End Trimmers 
— Mill Supplies 





SULLIVAN LUMBER CO. 


Po ag OREGON 


FA 
vARD OeTock = } CLEARS. 
SPRUCE, HEMLOCK, CEDAR, PINE 
Reliable Shippers 33 Years 
WRITE US! AIR MAIL ONE DAY EACH WAY! 





| "THE COMMERCIAL 
Mexico TIMBERS of MEXICO" 


Come new Booklet listing and describing 60 

ecies Mexico's commercial timbers. Compares 
‘hom with U. S. species. Describes appearance, 
texture, color, utility, size, weight, pronunciation. 
Practical, authentic. Sent postpaid on receipt of 
$1 per copy. 


ARNOLD JOERNS 
Dept. A, 333 N. Michigan Ave., Chicago 1, Ill. 





Manufacturers 
PINE & POPLAR 


Members 
S. P. 1. B. 


LA GRANGE, GA. 





Your Saws to Simonds 


: 


2', inserte «| tooth 


Cut more lumber at 
d 2nd day a* 


SAVE on 2° 


etpense. and no saw trouble. Saw retur 


a new one, at'about '; the cost of new 


edger sawn, alse on solid and trimmer saws 


J. H. MINER SAW MFG. CO., Meridian. Miss. 
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onuloctr 


WEST Coast FOREST PRODUCTS 


Gillies Bros. & Co. Ltd. 


prac ONTARIO, CANADA 
Consine WHITE PIN sineses) 
Air-Seasoned e Water-Cured 


For 102 years, 1842-1944. Capacity 30 million ft. annually 
Members N. W .L. D. Assen. 
ORY STOCK--ROUGH or DRESSED. Prompt Shipment 


JAMES W. SEWALL 


Consulting Forester 


AME vv EWALL PHILUITE xX KENNER 


Proof books are supplied to forest 
industries and to publications upon 
request and mats may be ordered from 
the proof book without cost. The 
new edition contains 35 advertise- 
ments, all new, dealing with forestry, 
forest fire prevention and the versa- 
tility of wood. 


New Circuit Tester 31707 


A new circuit tester intended for 
testing circuits from 5 to 50 volts, is 
announced by the Ideal Commutator 
Dresser Co. It simplifies the testing 
of open circuits, burned out fuses, and 
can be used for indicating the relative 
value of line voltage. The tester is 
particularly suitable for telephone re- 
pair men, automotive and aircraft me- 
chanics and electricians. Information 
furnished by checking number 31707. 


Maintenance Booklet 31708 


Just released by The Studebaker 
Corp. is 1945 edition of Maintenance 
Information for the delivery truck 
operator. The booklet includes gen- 
eral information about the trucks and 
corrective measures, including cooling 
system, engine, clutch, tires, ete. One 
section of the booklet is devoted to 
diagnosing truck trouble. Booklet 


will be furnished by checking number 
31708. 


Spindle Machine Folder 31705 


A new bulletin, just released by The 
Kindt-Collins Co., covers their Master 
Spindle Machine for wood and soft 
metal. This four page folder furnishes 
specifications of the machine, explains 
time saving performance and also 
illustrates the spindle machine fix- 
tures used on the machine for various 
operations. Bulletin will be furnished 
by checking number 31705. 


New Horizons Seen 
for Glass Makers 


Monsanto Chemical Co., St. Louis, 
‘Mo., plans volume production of alu- 
minum metaphosphate in the postwar 
era and predicts that the product 
will open new horizons to glass manu- 
facturers. 

From aluminum metaphosphate, 
Monsanto disclosed, can be manufac- 
tured glass which transmits a sub- 
stantially greater amount of ultra- 
violet light and its accompanying 
vitamin D. 

Monsanto pointed out that alumi- 
num metaphosphate’s use in the mak- 
ing of glass represents a radical de- 
parture from such bases as lead, 
well-known to the ancients, and from 
the more recent combination of sand, 
soda, ash and lime. Aluminum meta- 
phosphate is derived largely from 
aluminum and elemental phosphorus. 

It was also announced that Mon- 
santo’s Phosphate Division has pro- 
duced a new and incredibly white 
paint pigment, called tetra lead pyro- 
phosphate and shown in light reflec- 
tion tests to be superior to conven- 
tional titanium pigment; and ferric 
orthophosphate, which gives flour and 
cereals more than twice their normal 
amounts of iron. 


Blister Rust Control 
Imperative 


Blister rust control is a must in 
Pacific Northwest forests, according 
to Herman Swanson, head of the bu- 
reau of entomology office in Spokane, 
Wash., if 835,000 acres of unworked 
white pine timber is to be saved from 
serious loss. Mr. Swanson spoke in 
Spokane on Feb. 26 before a forest 
service and bureau heads meeting. 








For Further Information 


about any new product or piece of literature described in this department 
check the following numbers which correspond with key numbers to be 
found in the heading of the items. Sign the coupon, mail it promptly to the 


AMERICAN LUMBERMAN, 139 N. Clark St., Chicago 2, IIl., 


information will be forwarded. 


31701 _ 31702 


31705 31706 


31709 31710 


and the desired 


31703 31704 


31707 31708 
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